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CASE HISTORY 
IN 


CONSERVATION 


OHIO, NOVEMBER AND DECEMBER, 1933 


*% Late in October, 1933, a leading in- 
surance institution contracted with the American Conser- 
vation Company to service policyholders with loans and 
policyholders w hose insurance was running on an extended 
insurance basis, all work in the state of Ohio. 

here were delivered to us by this institution 2955 cards 
representing approximately the same number of policy- 
holders. These cards were distributed as follows: 

* 2230 represented policies upon which there were loans, 
in amounts exceeding $50 per $1000 of insurance. 
* 725 represented policies on extended insurance. 

We placed in the field early in November a sufficient 
crew of schooled field men to service this business, and 
while this work was not completed as of December 3 Ist, 
our records show the following results to that date: Total 

umber of cases rearranged, \§35; of which 1322 were policy 
cases and 213 were extended insurance cases. 
n other words, our field men, who had not yet com- 


t veir work, had rearranged 52% of all the cases 


1 + 


Cu 





ry le 
given to them, and over 30% of these rearranged cases were 
rewritten for an increased amount of insurance. The men 
employed on this work, during the time they were re- 
arranging these policies, succeeded in obtaining 206 appli- 
It is true that many of these 


1S Jor heW ONSITUESS. 


applications were for modest amounts. Nevertheless the 
new business and increases represented more than 17% 
ot the total volume of insurance involved. 

[hose men who completed their work previous to 


December 21, 1933 succeeded in rearranging as high as 


go™% ot all of the cases furnished to them. 


AMERICAN CONSERVATION COMPANY 


307 NORTH MICHIGAN AVENUE « CHICAGO * 








ilable to anv intereste 


EX H i BIT A Excerpt from letter written by 


the ranking ofhcer of the insurance organization for 
which this conservation work was done: 
‘My dear Mr. Shimp: 

‘* This is to say to whomever it may concern, that the 
work done by the American Conservation (¢ ompany in 
the State of Ohio could not have been more satistactory. 
We have never received a single complaint relative to 
the operations of your field men in the work of conser- 
vation in the state of Ohio. 

‘«This is a very fine compliment to your institution 
and its efhciency, and I am sure that no one could be 
better satisfied than we have been with the work of the 


American Conservation Company.”* 


EX H | 8 IT R Excerpt trom letter written by 


Ohio superintendent of the insurance organization for 
which this conservation work was done. 
‘<Dear Mr. Shimp: 

‘«Now that the conservation work is nearing com- 
pletion I think it only proper that I should write and 
let you know what I think of the results. 

‘* These results have been very gratifying to us all. 
You.have tulfilled your promises, both written and 
oral, and through the eftorts of your men we feel cer- 
tain that a great amount of business has been perma- 
nently conserved, and in addition there is a feeling of 
gratitude among the policyholders in their being re- 
lieved of repayments of the loans on their policies, and 
also a considerable amount of business on extended 
insurance is now on a premium paying basi 

“Our own organization realizes that new business 
can be secured as evidenced by the tact that your con- 
servation men in addition to conserving a large amount 
ot business, have also written a |: rge volume of new 


business, and the effect on our men is very gratifying 


indeed as evidenced by numerous letters of commen- 


dation received from our own representatives.” 


LIFE INSURANCE SERVICE 
HERBERT G. SHIMP, PRESIDENT 
tacts and letters pertaining to this case historv are 


lite Insurance executive. 
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This Week: 


FOURTEEN MONTHS 

The story of Matthew M. Cox of Melrose 
Mass., who, without any previous experience 
in the insurance business, achieved outstand- 
ing success among his colleagues as a cas- 
ualty and surety agent within 14 months after 
completing his training as an agent. The 
inspiring account of this new agent's record 
appears on page 6. 


* * * 


THE RECORD 

Two exhibits, one presenting the list of 
new and retired fire insurance companies 
during 1933 and the other listing the new 
and retired casualty and miscellaneous in- 
surance companies in 1933, are featured this 
week on pages 7 and II, respectively. An 
editorial comparison of the records for last 
year with the records for 1932 appears on 
page 8. 

* * * 


HOME OFFICE 

Located on historic Independence Square 
in Philadelphia, the new home office build- 
ing of the Penn Mutual Life Insurance Com- 
pany, completed about four years ago, is 
one of the architectural landmarks of the 
city. A description of the building appears 
on page 12. 

* * * 


Next Week: 
STYLES 


Just as styles change continuously in 
dress fashions and other things, so do they 
change in selling methods, declares Walter 
Cluff. Constant study, improving upon the 
methods of the past and never repeating 
the mistakes of last year. These things keep 
the salesman in style. 


* * # 


OLD VALUES 

A correspondent writes on the advan- 
tages of holding onto old life insurance 
contracts, even with heavy loans, against 
swapping for new insurance. 








Insurance Helps 


lag insurance is even now preparing with enthusiasm 
to make of Financial Independence through Life 
Insurance Week, a real institutional, educational effort 
of surpassing value. 

The cooperation of every company and every agent in 
the coordination of every activity to center on the week 
of March 19-24 will be of national worth. America has 
need of an industry which can inspire it with a vision 
of future happiness through individual savings and sacri- 
fice. The organized effort of life insurance should have 
the endorsement of every man and every company in 
the field as well as the aid of every governmental bureau 
because so comprehensive a plan will give far-reaching 
impetus -to rehabilitation. The annual life insurance 
weeks have been strongly supported for the past few 
years, with added impetus being given the movement 
each year. Indications point to a continuance of that 
record in next month’s celebration. 

On January 30th occurs the birthday of President 
Franklin D. Roosevelt. Receiving from their leader a 
humane and charitable impulse, men and women through- 
out the nation have dedicated it to a splendid country- 
wide effort to obtain funds for the President’s own 
Warm Springs Foundation established to aid in the re- 
habilitation of child victims of infantile paralysis. 

Undoubtedly, life, fire and casualty insurance men 
throughout the country are participating locally in fur- 
thering this highly creditable appeal. Would it not be a 
most opportune day for agents everywhere, without fan- 
fare or publicity, to pay in a quiet way their tribute to 
the aid which President Roosevelt has given their insti- 
tution, as well as the Nation, by selling one policy on 
that day and forwarding at least a portion of the com- 
mission to the Warm Springs Foundation. At the same 
time, in forwarding the premium to the company, they 
might request that the premiums on business written on 
that day be used to purchase United States Government 
Bonds. The tremendous impression of good will which 
could be created by this gesture of neighborliness and 
humanness would emphasize anew the Protection element 


in insurance. 
3 ¥.6. 
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Successful 


Agent— 


O our way of thinking, success 
is not static but progressive. A 
successful man is one who has 
reached his objective. This does not 


mean, however, that, having reached 


that objective he can rest on his laurels. 
On the 


each achievement, 


should 


contrary, 
each gained serve as 
a tepping 
ments as time goes on. 

With these things in mind, we have 
no hesitancy in calling A®tnaizer Mat- 
thew M. Cox of Melrose, Massachusetts, 
a successful agent, though he 
has been in the insurance business only 


victory 


stone to greater achieve 


even 


a year and two months. 

Before tell 
been doing during 
months we will give you a little of his 
previous history. Born in Liverpool, 
England, of parents of moderate means, 
he attended public school there, gradu- 
ating from high Of an ad- 
venturous nature, he went to sea and 
saw much of the world in this fashion. 
For a year he lived in Australia, later 
coming to the United States. He served 
during the World War with the United 
States Army and then located in Mas- 
sachusetts. He is married and has one 
son. His first position was with the 
Hood Rubber Company of Watertown, 
Mass. From 1920 to 1932 he was with 
a prominent automotive 
company as sales manager of the parts 
In August, 1932, through 
the company, he 


Cox has 
fourteen 


we you what 


these 


school. 


Cambridge 


department. 
u reorganization of 


found himself “on the outside looking 
_ 
Now the 42tna comes into the pic- 


ture. Ernest Codaire, an A®tna special 
the with 
He called on Cox and 
“insurance- 


agent, lives on same street 
Cox in Melrose. 
asked him if he 
minded.” Cox said, “If you mean by 


th whether or not I carry insurance, 


was 


lat, 





MATTHEW M, Cox 


How a newcomer who casts 
his lot with the business of 
insurance may rise to success 
in a brief period of time is 
exemplified in the story of 
Matthew M. Cox, of Melrose, 
Mass. Mr. Cox, without any 
previous experience, was cho- 
sen from the November, 1932, 
graduates of the Aetna Casu- 
alty & Surety Sales Course as 
the “one-year-man” who in 
the twelve months after grad- 
uation had the best production 
record. The story of this new 
agent’s continued success is 
reprinted by special permis- 
sion from the February issue 
of “The Aetna-izer.” 








the answer is ‘Yes.’ In fact, it is one 
of the last things, if not THE last 
thing, that I would consider giving up.” 
Codaire then described the opportuni- 
ties in the direct insurance selling field 
for the ambitious, well-in- 
formed salesman. 

It did not take Cox long to reach a 
decision in the matter and two months 


energetic, 


later—in October, 1932, he was on his 
way to Hartford to enter the A®tna’s 


Casualty and Surety Sales Course. 
Here he demonstrated that he “meant 
business” by standing among the upper 
bracket of his class, this in spite of the 
fact that enrolling he had 
had absolutely no experience in the in- 


prior to 


surance business. 

Immediately upon graduation he re- 
turned to Melrose to put into practice 
the sales ideas that he had acquired. 
There were several well-established in- 
surance agencies in Melrose, which is a 
Cox at once realized 
opportunity—in fact 


suburb of Boston. 


that his biggest 


ourteen 


onths! 


the biggest opportunity for any agent, 
was to work to a large extent with the 
uninsured. He therefore, started out 
to create business. 

Results? Well, Cox has completed 
during the past year more Actna Plan 
surveys than any other agent connected 
with the Boston Office, has written 
twenty-four different lines of insurance 
and bonds and, in addition to the sizable 
volume of business already written, 
holds firm orders for more than $12,000 
of business upon expiration. 

Of course we would not imply that 
the 4=tna Sales Course deserves all the 
credit for this record. The Boston Office 
has cooperated splendidly in follow- 
ing through with Cox—special agents, 
production men and underwriters alike 
having assisted with timely and prac- 
tical suggestions. Most of all, of 
course, has been Cox’s own indomitable 
will to succeed, his intelligent planning 
and his energetic pursuit of business. 

Cox is fortunate in having a per- 
sonality that fairly radiates success. 
He gives all with whom he comes in 
contact the feeling that here is a man 
who knows where he is going. Cox 
is an enthusiastic golfer, a Mason and 
a Kiwanian. He is a “good mixer.” 
Although he does not overdo it, he is 
perfectly willing to let all his friends 
and acquaintances know that he is in 
the insurance business. 

Just one attribute—which is 
probably the most important of all, and 
we are through. He is a hard worker. 
He begins his day early and keeps at it. 
If an evening appointment 
order, an evening appointment is made. 
Needless to happy in 
work. As he himself expressed it when 
someone said, “Cox, you really seem to 





more 


seems in 


say, he is his 


like the insurance business,” his reply 


was “Like it, man I love it!” 


1934 
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New and Retired Fire Companies in 1933 


STOCK COMPANIES RETIRED AND MERGED 


Ame? Merchant Marine Ins. Co., N. Y.; merged with 
American Colony Ins. Co. of N. Y. under title American 
Colony and Merchant Marine Ins. Co. 

Ben Franklin Fire Ins. Co., Wheeling, W. Va.; dissolved. 

Costamin Ins. Co., Columbia, S. C.; in course of liquidation. 

Farmers Equitable Fire Ins. Co., Benton, Ky.; receiver- 
shi} 

Fire Ins. Co. of Chicago, Ill.; inoperative. 

Fort Dearborn Ins. Co., Chicago, Ill.; taken over by III. 
Ins. Dept. 

Globe and Rutgers Fire Ins. Co., N. Y.; taken over by 
Supt. of Ins. of "ae York for rehabilitation. 

Harmony Fire Ins. Co., Kansas City, Mo.; dissolving and 
reinsuring risks. 

Majestic Fire Ins. Co., New York; merged with Colonial 
States Fire Ins. Co. of N. 

Penn General Fire Ins. Co., Philadelphia, Pa.; reinsured 


its business in force and in process of liquidation. 
Petersburg Ins. Co., Inc., Petersburg, Va.; reinsured out- 

standing risks in New Hampshire Fire of Manchester, 
withdrew from business. 


ana 
Public Fire Ins. Co., Newark, N. J.; reinsured by the Globe 
& Republic Ins. Co. of America, Phila., Pa. 


Western National Fire Ins. 
ness reinsured with the 
of New York. 


D.; entire busi- 
Co., 


Co., Fargo, N. 
American Eagle Fire Ins. 


MUTUAL COMPANIES RETIRED 


Co., Minneapolis, 
Mutual Fire 


Minn.; 
Ins. Co. 


American Hardware Mutual Ins. 
reinsured with Retail Hardware 
of Minneapolis. 

American Mutual Ins. Co 
pointed. 

Anchor Mutual Fire Ins. Co., Indiana, 

Cloverland Farmers Mutual Fire Ins. Co 
receiver appointed. 

Commercial Mutual Ins. Co., Cincinnati, Ohio; 
by the National Union Fire of Pittsburgh, Pa. 

Danvers Mutual Fire Ins. Co., Danvers, Ill.; consolidated 
with Patrons Mut. Fire Ins. Co.. Stanford, Ill. 

Dawson County Farmers’ Mutual Ins. Co., Lexington, Neb.; 
ceased business. 

Delaware County Mutual Ins. Co., Chester, Pa.; withdrew. 
—— Mutual Fire Insurance Co., Marietta, Pa.; with- 
drew 
Farmers 


, Indianapolis, Ind., receivers ap- 
Pa.; withdrew. 
, Hancock, Mich.; 


reinsured 


Mutual Tornado Ins. Co. of Northeast Kansas; 
consolidated with the Marshall County Farmers Mut. 
Fire & Lightning Ins. Co., both of Marysville under 
title of Farmers Mutual Ins. Co., Marysville, Kans. 

Farmers Union Mutual Ins. Co.. Des Moines, Iowa; with- 
drew from Iowa. 

Franklin Mutual Fire Ins. Co 
receiver. 

Iowa Mercantile Mutual Fire Ins. Assn., Le 
reinsured by Le Mars Mutual Fire Ins. Assn. 

Lynn Mfrs. and Merchants’ Mutual Fire Ins. Co., Andover, 
Mass.; merged with Merrimack Mutual Fire Ins. Co. of 
Andover, Mass. 

Marshall County Farmers Mutual Fire & Lightning Ins. 
Co., Mary sville, Kans.; consolidated with Farmers Mutual 
Torn: ado Ins. Co. of Northeast Kans., Marysville, Kans., 
under title of Farmers Mutual Ins. Co. Marysville, Kans. 

Merchants’ and Farmers Mutual Fire Ins. Co. of Schoharie 
and Albany Counties, Middleburgh, N. Y.; reinsured all 
outstanding business with Empire Co-operative Fire Ins. 
Co., Middleburgh, N. 

Monroe Co- Operative Fire Ins. Co., 
reinsured all outstanding business with New 
Operativé Underwriters. 

Mutual Auto Theft Ins. Co., Harleysville, 
Harleysville Mut. Casualty Co. 

Mutual Insurance Corporation, Chicago, Il.; reinsured its 
business with National Mutual Church Ins. Co., Chicago. 

National Implement Mutual Fire Ins. Co., Owatonna, Minn. ; 
reinsured with Citizens Fund Mutual Fire Ins. Co., 
Red Wing, Minn. 

Nemaha County Farmers Mutual Fire and Lightning Ins. 


, Ottawa, Kansas; hands of 


Mars, Iowa; 


Amsterdam, N. Y.; 
York Co- 


Pa.; merged with 


Co., Auburn, Neb.; reinsured by Nebraska Mutual Ins. 
Co. Lincoln, Neb. 
The Spectator, January 25, 1934 


reinsured 


Ohio Millers Mutual Ins. Co., Van Wert, Ohio; 
Van Wert, 


by Central Manufacturers Mutual Ins. Co. of 
Ohio. 

Retail Merchants Mutual Fire Ins. 
reinsured with Retail Hardware 
Minneapolis. 

Safety Co-Operative Fire 
insured all outstanding 
Operative Underwriters. 

Tri-County Mutual Protective 
insured by Indiana Mutual 
Indianapolis, Ind. 

Union County Farmers Mut. 
withdrew. 

Union Mutual Ins. 
Lumbermens Mut. Ins. 

Union Mutual Fire Ins. Co., Jenkintown, Pa.; withdrew. 

Wisconsin Automobile Ins. Co., Ltd., Mutual, Monroe, Wis.; 
reinsured by General Cas. Co. of Madison, Wis. 


Minn.; 
Co. of 


Co., Minneapolis, 
Mutual Fire Ins. 
Me. Bal 
York 


rée- 
Co 


Amsterdam, 
with New 


Ins. Co., 
business 


Ind.; re- 
Ins. Co., 


Muncie, 
Cyclone 


Assn., 
Fire & 
Fire Ins. Co., Monroe, N. ¢ 


Ohio; reinsured by 
Ohio. 


Mansfield, 
Co., Mansfield, 


Co., 


LLOYDS AND RECIPROCAL INTER-INSUR- 
ANCE ASSOCIATIONS RETIRED 


American Automobile Ins. Underwriters, Orlando, Fla.; 
reinsured by American Fire & Casuaity Co., Orlando, Fla. 

Lloyds America, New York; ceased business and reinsured 
outstanding risks with a view to liquidation. 

Pacific Auto Indemnity Exchange, Los Angeles, 
insured by Pacific Auto. Ins. Co. 

Reliable Automobile Ins. Assn., South Bend, Ind.; fire, 
theft and collision reinsured by Monarch Fire Ins. Co. 
of Cleveland, Ohio; liability and prop. damage reinsured 
by American Auto. Ins. Co. of St. Louis, Mo. 

Texas Reciprocal Ins. Assn., Waco, Tex.; reinsured by 
Service Mutual Ins. Co. of Texas, Waco. 


Cal.; re- 


NEW AND PROJECTED STOCK COMPANIES 


Name and Location of Company Capital 
American Fire & Casualty Co., Orlando, Fla..... $44,695 
Fidelity & Columbia Ins. Co., Louisville, Ky..... 50,000 
Union National Fire Ins. Co., Omaha, Neb.......  «...-- 


NEW AND PROJECTED MUTUAL COMPANIES 


Ace Mutual Ins. Assn., Des Moines, Iowa. 
American Farmers Mut. Auto, Bloomington, IIl. 
American Lloyds Mutual Assurance Co., Omaha, Neb. 
an Mutual Ins. Assn., Des Moines, Iowa. 
Capital i Grange Co-Operative Fire Ins. Co., Green- 
ville, 
Custer Rare. Mutual Protective Assn., Westcliff, Colo. 
Eppards Point Township Mutual Fire Ins. Co., Ocoya, 
Eppards Point Twp., Ill. 
Farmers Mutual Ins. Co., Marysville, Kans. 
Farmers Union Mutual Fire Ins. Assn., Des Moines, Iowa. 
Integrity Mutual Ins. Co., Appleton, Wis. 
Iowa Home Owners Mut. Ins. Co., Des Moines, Iowa. 
Midwest Mutual Fire Ins. Co., Eau Claire, Wis. 
New York Merchant Bakers Mutual Fire Ins. Co., New 


York. 


Northern Group Mutual Fire Ins. Co., Fairmont, W. Va. 


Roanoke Fire Ins. Assn. of Woodford County, Roanoke, II! 
Rural Co-Operative Fire Ins. Co., Wallingford, Vt 
Sinissippi Mutual Ins. Co., Hustisford, Wis. 


Co., Sioux Falls, S. D. 
Williston, N. D 
Neb. 


South Dakota Mutual Ins. 
Strandahl Farmers County Mutual Ins. Co., 
United Crop Growers Hail Ins. Co., Grand Island, 


NEW LLOYDS, RECIPROCAL AND INTER-INSURANCE 
ASSOCIATIONS 


Underwriters, Dallas, Tex. 


Casualty ; ; 
Indemnity Underwriters of America, Ft. 


National 
Tex. 


Worth, 








With the Editors 


No Longer With Us 


N page 
O pears a 
Fire Insurance ( 
While it 
quite 


issue 
Retired 


seven of this 
table, New and 
jompanies in 1933. 
that the table 
for itself, it is 
the 
with a similar table for the 


ap- 


may be said 


’ 
clearly 


peaks 


interesting to consider exhibit in 
connection 


preceding year 


Taking the stock companies; during 
1933 thirteen were retired as follows: 
Two were dissolved, two are in the 
process of liquidation, one in receiver- 
ship, one inoperative, two taken over by 
the state insurance departments, two 
merged and three reinsured. For 1932 


twenty-one stock companies retired, one 
through voluntary liquidation, eleven 
through reinsurance, eight were merged 


and one withdrew from the United 
States. 
During 1933 twenty-nine mutuals 


passed away: fourteen through reinsur- 
ance, five through merger, three in re- 
six “withdrew,” and one 
“ceased business.” For 1932 seven mu- 
tuals quit, three by reinsurance, two by 
way of receivership, one by merger and 
cne because of insolvency. 


ceivership, 


The list of new and retired casualty 
and miscellaneous insurance companies 
in the United States during 1932, which 
is published this week on page 11, may 
also be compared with a similar list 
for the preceding year. 

Twenty-seven stock casualty and mis- 
cellaneous insurance companies were re- 
tired last year, as compared with a total 
of nineteen retired in 1932. Of the num- 
ber retired in 1933, four were merged, 
one had its certificate of authority can- 
celled, five reinsured, seven were placed 
in receivership, eight were taken over 
for liquidation, one had its permit can- 
celled and was reorganized and one is 
in the hands of the state insurance de- 
partment. Of the retired stock com- 
panies in 1932, three retired voluntarily, 
SIX two five 
were placed in receivership, two rein- 


merged, were dissolved, 

sured and one was taken over for liqui- 

dation. 
Of the 


companies, 


mutual casualty insurance 
fifteen were retired in 1933 
as compared with nineteen retired in 


1932. Of the mutual companies in the 
list for last year, five were placed in 
receivership, four reinsured, one 
taken 
over for liquidation, one had its license 
revoked had 
pended. The retired list of mutual com- 


panies for 1932 shows that one company 


changed its name, three were 


and one its license sus- 


merged, five were placed in receivership, 


nine were taken over for liquidation, 
one reinsured and three were dissolved. 

In addition there were five reciprocal 
organizations in the casualty field 
which retired during the last year, 
against two reciprocals retired in 1932. 
For 1933 two reciprocals were placed in 
receivership, one merged, one was dis- 
solved and one was taken over by the 
state insurance department, while in 
1932, both of the retiring reciprocals 
were reinsured. 


In Honor of the President 


HE country-wide observance on the 

part of insurance men of the birth- 
day of President Roosevelt, who “was 
once an insurance man himself,” is to 
take a form that can arouse only the 
highest praise. No matter how much 
the cynic may scoff the truth remains 
that the insurance business in the scope 
of its operations and the results of its 
activities is the greatest philanthropic 
work in the world. Its basic purpose 
is to furnish assistance to the person 
in need or distress and the fact that 
it primarily only directly furnishes 
such aid to its own members, that is 
to the owners of its policies and their 
dependents or creditors, in no way les- 
sens the good it accomplishes. 

It is a splendid thing to honor the 
President, and while it is quite possi- 
ble that not all insurance men are in 
entire agreement as to his policies, it 
is doubtful if any deny the integrity 
of his purpose to lead the country from 
the depression. 


But the gesture becomes an even 
finer thing when the form of the trib- 
ute is considered. At dinners and 


dances men and women will spend an 
evening and such a demonstration will 
bring them pleasure, affording as well, 
it must go without saying, pleasure to 
President Roosevelt. And a great part 
of the money they pay to have a part 
in the demonstration will serve a cause 
very dear to his heart and of vital 
importance to the people of the country. 

When President Roosevelt assumed 
his high office we are informed he re- 
signed from the various organizations 
with which he was connected. He re- 
mained, however, the president of the 
Warm Springs Foundation for Infan- 
tile Paralysis. His knowledge of this 
terrible disease is a personal one and 
his determination to do everything in 
his power to aid in combating it may 
be termed one of the major motives 
of his life. The money raised as a re- 
sult of the birthday tribute will be 


presented to the endowment fund of 
the Warm Springs Foundation to en. 


° . . . - 
able it to increase its national crusade 


against infantile paralysis. Every in. 


surance man who attends will have the | 


satisfaction of knowing that in addi. 
tion to honoring the President he js 
doing his part to aid a great philan-. 
thropic and humanitarian movement. 


A First-Quarter Look 
N his first-quarter evaluation of pres. 
ent business trends, the president of 
the American Life Convention, Francis 
V. Keesling, notes that thoughtful opin- 


ion, gleaned from among the leaders of | 


American industry and agriculture, in- 
dicates that business generally should 


me 


be able to continue the progress it has | 
made since passing the low point of 


the depression. In examining the opin- 
ions of others, he quotes a banker as 
having been convinced of improvement 


by facts and as saying “Nothing is | 
either good or bad but thinking makes | 


it so.” 
fashioned contention that depressions 
are psychological, and points out that 
“confidence is an essential of normal, 
healthy conditions. There is an element 


He comes close to the now old- | 


of psychology and it is an important | 


element.” 

The very fact that business men all 
over the country now are found to be 
speaking of the depression in the past 
tense is a healthy sign. Such a state 
of affairs will give impetus to recovery 
measures by proving the statement 
quoted above. Mr. Keesling agrees with 
those who consider themselves authori- 
ties on money when they state that few 
understand the subject, because in his 
own search for the light he has found 
considerable darkness. However, his re- 
marks on the monetary question are in- 
teresting and enlightening when he 
says: “Some features appear to be obvi- 
ous. The United States could not con- 
tinue on the gold standard with other 
nations off that standard because 
foreign competition was destructive of 
domestic business. The gold content a: 
stabilized had become an unfavorable 
medium of exchange which was profit- 
able to the money manipulator and, as 
an exchange medium, it had become 
speculative and produced urijust results 
in trade. Sooner or later the dollar 
must be stabilized and a lower gold con- 
tent fixed in an effort to produce a more 
just medium and to eliminate difficulties 
in exchange in foreign commerce trans 
actions. In the meantime, we are hope 
ful of a scientific solution by thosé 
charged with the responsibility.” 
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Time | 


Harry L. Seay, Jr., son of the presi- | 
dent of the Southland Life Insurance | 
Compeny of Dallas, is elected treas- | 
urer of the company and W. E. Talbot, 
agency manager, is elected vice-presi- 


dent and agency manager. 





B. Strauch, L. Ray Carter and 
H. Langenburg, prominent St. 
usiness men, are elected mem- 
bers of the Board of Directors of 
the General American Life Insurance 
Company. 


Joh 
Harry 
Louis t 





The Public Service Life, Heaith & 
Accident Company of Seattle, Wash., 
is granted a license and plans to 
operate as a mutual organization 
with the Public Service Underwriters, 
a stock corporation, as sales general 
agent. 





James F. Little is promoted by the 
Prudential Insurance Company of 
America from the position of second 
vice-president and associate actuary 
to vice-president and actuary, suc- 
ceeding John K. Gore who retires 
Feb. |. 





Edward B. Raub is elected presi- 
dent of the Indianapolis Life Insur- 
ance Company, succeeding Frank P. 
Manly, president since 1916, who is 
elected chairman of the board. 





T. D. Carnahan resigns as president 
of the Webster Life Insurance Com- 
pany of Des Moines to become as- 
sistant supervisor of the Des Moines 
agency of the Mutual Life of New 
York. 





Henry F. Chadeayne, supervisor of 
the city real estate division of the 





General American Life Insurance 
Company of St. Louis, is elected 
secretary of the company. 

The New York State Insurance 


Department submits to the fire or- 
ganizations a tentative plan for com- 
piling an experience exhibit on fire 
insurance and allied lines, asking for 
study of the plan and recommenda- 
tions for it. 





William E. Barth is elected presi- 
dent of the Washington Mutual Fire 
Insurance Association of Louisville, 
Ky., succeeding H. A. Brinkhaus, de- 
ceased. 





The Angelus Indemnity Corpora- 
tion of Los Angeles, Cal., is taken in 
charge by the California Insurance 
Department following an examination 
of the company, with the department 
announcing it is preparing to file ap- 
plication for receivership. 





Morris S. Tremaine, Comptroller of 
the State of New York and a director 
of the Merchants Mutual Casualty 
Company of Buffalo, N. Y., is elected 
President of the company. 





The National Association of Insur- 
ance Brokers is formed at New York 
with a constitution ratified by the 
brokers associations in San Francisco, 
Chicago, St. Lonis and Boston in 














addition to New York. 
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"Mr. Wolff, all we codifiers have our troubles, eh?" 











SOUNDINGS 


_—————By ROBERT WADE SHEEHAN———— 











ECAUSE of the size, location and wealth 
of the State of New York, its insurance 
department figures prominently in the 

nation-wide insurance supervision picture. 
It is not, perhaps, an exaggeration to state 
that it dominates the National Convention 
of Insurance Commissioners and is generally 
considered to be second to none in adminis- 
tration, personnel and efficiency. 

Yet, Superintendent Van Schaick has pub- 
licly stated that his department was under- 
manned, that it had inadequate financial sup- 
port and that there were not enough exam- 
iners to perform the tasks required. 

It is possible that Superintendent Van 
Schaick had particularly in mind the division 
devoted to title and mortgage companies 
which appears to have been a step-child, 
more or less, of the department, and his re- 
marks are not to be taken as applying direct- 
ly to what is properly termed “insurance 
supervision” in New York. At any rate, it 
calls for comment. 

Assuredly, the insurance companies 
througout the country are taxed sufficiently 
in every state to provide for adequate exam- 
ination and supervision. It is well known, 
for that matter, that a very small percentage 
of taxes thus collected goes to the mainte- 
nance of the state insurance department, al- 
though that is the purpose, ostensibly, for 
which the tax is levied. 

Of more supervision, in the sense of extra- 
territorial rulings and reforms, neither the 
insurance business nor the insuring public 
has any need. For more frequent and ade- 
quate examinations, however, most of us 
would be grateful. 


| 
| 
| 
| 
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Tide 


Net income of $6,197,726 is re- 
ported for 1933 by the Federal Re- 
serve Bank of New York, compared 
with $10,404,550 earned in 1932, 
according to a pamphlet report issued 
by George L. Harrison, governor. 





The nation's income as distributed 
to individuals declined 40 per cent 
from 1929 to 1932, falling from $81,- 
000,000,000 to $49,000,000,000, ac- 
cording to a Department of Com- 
merce report submitted to the Senate. 





Composite average of 70 indus- 
trials on the New York Stock Exchange 
for the week ended January 20, ac- 
cording to the New York Herald 
Tribune, closed Monday at 128.68 and 
closed Saturday at 129.83. 





Composite average of 30 rails for 
the same period closed Monday at 
38.24 and closed Saturday at 41.16. 





Composite average of 30 bonds on 
the New York Stock Exchange for the 
same period closed Monday at 88.43 
and closed Saturday at 89.85. 





The U.S. Building and Loan Leaque, 
national trade association of 11,000 
thrift and home financing institutions, 
estimates that disbursements of the 
associations to their shareholders last 
year totaled $1,250,000,000. 





Steel production last week reached 
approximately 34 per cent of ca- 
pacity, a gain of about 3.5 per «ent 
over the previous week, the advance 
so far this year being attributed to 
demand by consumers of miscellane- 
ous steel lines. 





Cotton futures last week advanced 
about $2.50 a bale over final quota- 
tions as of Dec. 16, but subsequent 
fluctuations were erratic and prices 
at the close were 85 cents to $1.20 
a bale net higher on active months. 





Wheat prices advanced to the high- 
est level of the current movement on 
the Chicago Board of Trade last week 
under fairly heavy commission house 
and local buying. 





The Federal Home Loan Bank Board 
announces that at the close of 1933 
the Home Loan Bank system had 
2,065 member institutions with total 
resources of $2,600,000,000, or 34 per 
cent of the assets of all building and 
loan associations ©1 the country. 





Loadings of revenue freight for the 
week ended on January 13 totaled 
555,627 cars, an increase of 55,588 
above the preceding week this year 
and 45,734 more than the correspond- 
ing week of last year. 





Russia's 1933 wheat crop of 1,018,- 
893,000 bushels is slightly less than 
the bumper crop in the United States 
in 1915, which totaled 1,025,801,000 
bushels. American production last 
year was 527,413,000 bushels, which 
represents a drop of 200,000,000 
bushels from the 1932 fiqure in this 
country. 

















eo AMERICAN 


Re-Insurance Company 


Robert C. Ream, President 


67 Wall Street, New York 


Financial Statement as of December 31, 1933 














ASSETS 

*Bonds $4,136,270.00 

U. S. Government $553,250.00 

Municipal 1,460,181.25 

All Other 2,122,838.75 
*Stocks 2,351,474.67 
*( Valuations on N. Y. Insurance Department Basis ) 6,487,744.67 
Mortgage Loans (New York Real Estate) . 239,693.91 
Cash 183,518.08 
Premiums Not Over 90 Days Due 97,359.01 
Reinsurance Recoverable 9,677.62 
Accrued Interest 51,314.33 

$7,069,307.62 } 
LIABILITIES | 

Workmen’s Compensation and Liability Legal Loss Reserve $1,397,264.26 
Reserve for Other Losses and Claims (Reported and Unreported) 442,458.02 
Unearned Premium Reserve 701,558.25 
Commissions Payable 27,603.59 
Reserve for Taxes, Reinsurance, etc. 120,123.90 
*Contingency Reserve 700,266.34 
Voluntary Catastrophe Reserve 500,000.00 
Capital Stock 1,000,000.00 
Surplus 2,180,033.26 
$7,069,307.62 








*Contingency Reserve, representing difference between value carried 
in assets and actual December 31, 1933, market quotations on all bonds 
and stocks owned. 


CASUALTY RE-INSURANCE 
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New and Retired Cas. and Misc. Co.’s in 1933 


Stock Companies Retired 


Alliance Casualty Co., Philadelphia, Pa.; merged with the 
Indemnity Insurance Co. of North America. 

Bankers Casualty Co., Springfield, Ill.; referred to attorney- 

eral. 

Benjamin 
A Zz: 


Phoenix, 
Sept. 


Corp., 


Indemnity 
cancelled 


authority 


Franklin Bond & 
had its certificate of 


Central Northern Insurance Co., Minneapolis, Minn.; re- 
insured with Anchor Casualty Co., St. Paul, Minn. 
Central West Casualty Co., Detroit, Mich.; custodian ap- 


pointed. 

Equitable Life & Casualty Co., Louisville, Ky.; receiver 
appointed March 21. 

Export Indemnity Co., New York; taken over by New 


York Insurance Department for liquidation April 7. 

Fe Dearborn Insurance Co., Chicago, Ill.; referred to 
attorney-general for liquidation. 

General Indemnity Corp. of America, Rochester, N. Y.; 
taken over by New York Insurance Department for liqui- 
dation Aug. 16. 

General Surety Company, New York; taken over by New 
York Insurance Department for liquidation Jan. 6. 

Gibraltar Health & Accident Co., Indianapolis, Ind.; re- 
ceiver appointed. 

Greater City Surety & Indemnity Corp., New York; taken 
over by New York Insurance Department for liquidation 
Jan. 25. 

Guardian Casualty Co., Buffalo, N. Y.; reinsured by the 
Consolidated Indemnity & Insurance Co., New York. 
Income Insurance Co., Milwaukee, Wis.; reinsured by the 
Inter-Ocean Casualty Co., Cincinnati, Ohio, Aug. 1. 
Independence Indemnity, Philadelphia, Pa.; reinsured by 
the International Re-Insurance, Los Angeles. 
International Re-Insurance, Los Angeles, Cal.; 

appointed. 

Lexington Surety & Indemnity Co., New York; taken over 
by New York Insurance Department for liquidation 
Jan. 5. 

Lloyds Insurance Company of America, New York; taken 
over by the Insurance Department for liquidation Aug. 
16. 

Metropolitan Health & Accident Insurance Co., Dallas, 
Tex.; permit cancelled Sept. 8 and reorganized as the 
Metropolitan Guaranty Reserve Mutual Insurance Co., 
Dallas, Tex. 

Midland Casualty Co., Milwaukee, Wis., reinsured by the 
Great Northern Life Insurance Co., Chicago, IIl., in June. 

Mutual Casualty Co., Chicago, IIl., consolidated with Life 
& Casualty Co., Chicago, Ill.; operating under name of 
latter in January. 

Nationa! Surety Company, New York; receiver appointed. 

New York Re-Insurance Co., New York; merged with 
American Re-Insurance of Philadelphia, Pa.; company 
known as American Re-Insurance of New York. 

Public Indemnity Co., Newark, N. J.; taken possession of 
by the Commission April 24. 

Union Indemnity Co., New Orleans, La.; receiver appointed. 

Union National Insurance Co., Minneapolis, Minn.; merged 
with North American Life & Casualty Co., Minneapolis, 
Minn., Aug. 23. 

Wayne Surety Company, Mich.; 
pointed. 


receiver 


Detroit, custodian ap- 


Mutual Casualty Companies Retired During 1933 


American Mutual Insurance Co., Nashville, Tenn.; receiver 
appointed. 

Brooklyn Taxpayers Mutual Insurance Co., Brooklyn, N. Y.; 
reinsured by the Consolidated Taxpayers Mutual Insur- 
ance Co., Brooklyn, N. Y. 

Builders Mutual Casualty Wis.; 
appointed. 

Central States Mutual Casualty Co., Indianapolis, Ind.; 

_Teinsured by the Midwest Insurance Co., Louisville. Ky. 

Citizens Fund Mutual Casualty Co., Red Wing, Minn.; 
changed name to Le Grange Mutual Casualty Co. 

Employers Mutual Insurance Co., New York; taken over 
by the Insurance Department for liquidation May 12. 

Hamilton Mutual Auto Casualty Corp., New York; taken 
a av New York Insurance Department for liquidation 
March 31. 


Co., Madison, receiver 
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Illinois Manufacturers Mutual Ass’n, Ine., Chicago, IIL; 
reinsured by the Lumbermen’s Mutual Casualty Co., 
Chicago, Il. 

Midwest Mutual Insurance Co., Gaylord, Minn.; receiver 


appointed. 

Old Equity Insurance Co., Chicago, Ill.; referred to attor- 
ney-general. 

Physicians Mutual Protection Union of America, Nashville, 
Tenn.; license revoked. 

Professional Insurance Corp., Des Moines, Iowa; receiver 


appointed. 

Tower Mutual Insurance Co., Cincinnati, Ohio; receive) 
appointed. 

Transportation Mutual, Kansas City, Mo.; license sus- 


pended July 7. 

Williamsburgh Taxpayers Mutual Casualty Ins Co., Brook- 
lyn, N. Y.; reinsured by the Consolidated Taxpayers 
Mutual Insurance Co., Brooklyn, N. Y. 


Reciprocal Organizations Retired During 1933 


Automobile Owners Indemnity Underwriters, Los Angeles, 
Cal.; receiver appointed Dec. 4. 

Keystone Indemnity Exchange, Philadelphia, Pa.; taken 
over by the Insurance Department. 

United Indemnity Association, San 
ceiver appointed. 

United Automobile Service & Assurance Co., Lincoln, Neb.; 
dissolved. 
United States 
solidated. 


Francisco, Cal.; re- 


Underwriters Co., Jacksonville, Ill.; con- 


Stock Casualty and Miscellaneous Insurance Companies 
Licensed and Projected During 1933 


American Plate Glass Insurance Co., Omaha, Neb 

American Travelers Insurance Co., Lincoln, Neb. 

Angelus Indemnity Corp., Los Angeles, Cal.; organized July 
10, with a capital of $475,000. 

Crown Indemnity Association, San Francisco, Cal. 

Great Lakes Casualty Co., Detroit, Mich.; capital $300,000; 
authorized June 27 to write the business of workmen’s 
compensation, plate glass, auto liability, auto collision, 
auto property damage, employer’s and public liability 
and property damage insurance in connection with public 
liability and burglary and theft. 

Middle States Casualty Insurance Co., Oklahoma 
Okla; incorporated Sept. 26; capital $51,055. 

National Surety Corporation, New York; organized May 1, 
with a capital of $1,000,000; organized to take over the 
business of the National Surety Company. 

New York Re-Insurance Company, New York; $100,000 
capital. 

Pacific Automobile Insurance Co., Los Angeles, Cal.; or- 
ganized March 4, with a capital of $200,000. 

Personal Indemnity Co., Ltd., Eau Claire, Wis. 

Southwestern Casualty Co., Houston, Tex. 


City, 


Reciprocal Organizations Organized During 1933 


Superior Indemnity Association, Los Angeles, Cal.; organ- 
ized May 12. 


Tri-State Casualty Insurance Co., Miami, Okla.; incorpo- 
rated Dec. 1; capital $50,000. 
Union Casualty Co., Omaha, Neb. 


Mutual Casualty Insurance Companies Licensed 
and Projected During 1933 


Allied Mutual Insurance Co., Kansas City, Mo.; licensed 
Oct. 28. 

American National Mutual Insurance Co., Denver, Colo. 

Bell Mutual Casualty Co., Portsmouth, Ohio; organized as 
a mutual miscellaneous company. 

Central West Mutual Insurance Corp., Yankton, S. D. 

Equity Mutual Insurance Co., Kansas City, Mo.; licensed 
April 10. 

Limited Mutual Compensation Insurance Co., San Fran- 
cisco, Cal.; organized Aug. 19. 

Manhattan Mutual Automobile Casualty Co., Inc., New 
York; incorporated Dec. 16. 

(Concluded on page 32) 





BOUT four years ago, the Penn 
Mutual Life, of Philadelphia, 
joined the growing 

prominent life insurance companies 
whose development demanded new floor 
space As all good insurance com- 
panies do, the Penn Mutual found re 
quirements of yesteryear fast becoming 
cutmoded and the answer was obvious. 
A new home office building. The com- 
pany’s growth had necessitated, in 1915, 
the erection of a new building believed 
te be capable of 


pansion for another three decades, but 


taking care of ex- 


the phenomenal increases in businesses 
of all kinds, and especially life insur- 
ance, during the twenties caused the di- 
rectors of the organization to lay plans 
for an addition to the original struc- 
ture, 

Located on the historic square, the 
new building stands as a landmark in 
Philadelphia and as a monument to the 


The old 


building, completed in 1915, was re- 


institution it represents. 
tained, of course, and the additions ef- 
fected raised to 17 stories. The present 
building has a frontage of 133 feet and 
i I feet. 


a depth of 220 Approximately 


100,000 square feet of floor space is 
provided and is used by the company. 
located 
on the seventeenth floor. These include 
the office of President William A. 


in addition to the board room and the 


The administrative offices are 
Law, 


offices of the several vice-presidents. 
The Penn Mutual building towers 350 

feet above the sidewalk and in archi- 

similar to the 


tectural style is very 


old building. Granite stone is used 


throughout and a liberal use of bronze 
, together with the enormous 
windows, give the In- 
first- 


architectural 


plate glass 
dependence Square visitor a 


mpression of 


ficence and splendor 


Elevators of the latest type are con- 
veniently located on the main floor with 
1 courteous attendant at hand to offer 
exact directions as to the location of 
company offices and depart- 
tube 


ments. An up-to-date pneumati 


system for the interchange of docu- 


nents is interwoven throughout the 
uilding The new building houses 
practically all of the company’s home 
office city general agency business. 


The big structure is well lighted 


throughout the entire seventeen floors, 


contributing to which facilities is the 
fact that the elevator system and the 
airshafts are concentrated in the center 


group of 


Home Office 
Buildings 
of 
Distinction 


MBAVNNUNNTET ATENOLOL OLN aT TN 


The Penn Mutual 
Life, 
Philadelphia 
MMI LLTITESTOMFEL LATO ETON TUTTO OTOP TETRA 


of the building, tending to concentrate 
cesk space near the exterior walls and 
windows. 

The Penn Mutual founded in 
1847 and its initial quarters comprised 


was 





only fifteen square feet in a building 
located at 91 Walnut St., Philadelphia. 
The original office force consisted of 
John W. Hornor, the company’s first 
secretary, and a part-time porter. A 
building was erected by the company in 
1851, at Third and Dock Streets, this 
being the first iron building in the 
city. This historic structure. still 
stands and is in commercial use today. 
The next building operation 
erection of the home office at 921 Chest- 
nut Street, which later was taken over 
by the Federal Reserve Bank when the 
office 


cupied on Independence Square. 


saw the 


present home building was oc- 

In the erection of the newest addi- 
tion, the same men who had planned the 
beginnings of the structure in 1914-15 
were in charge. They were vice-presi- 
dent William H. Kingsley and Joseph 
M. Conover. They have much to be 
proud of in the stately Penn Mutual 
home which has dominated the down- 
town section of the city for the past 
few years. 
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F. V. Keesling Reviews 
First Quarter of 1934 


Finds Indices Favorable to Con- 
tinued Progress With Life In- 
surance in Van of Parade 





Life insurance disbursed a total of 
eleven billion dollars to policyholders 
and beneficiaries during the past four 
years, and this in addition to the great 
volume of policy loans, Francis V. 
Keesling, president of the American 
Life Convention, said this week in dis- 
cussing the business outlook the 
early months of 1934. In 1933 the pay- 
ments exceeded three billion dollars. 

Major 
president 


for 


Keesling, who is also vice- 
and general counsel of the 
West Coast Life Insurance Company 
of San Francisco, took a very hopeful 
view of the future of general business 
and life insurance in particular, point- 
ing out that confidence is the chief es- 
sential of normal health conditions, 
and that confidence is increasing. 

Touching upon the gold standard, he 
said that even authorities on money as 
a medium of exchange admit uncer- 
tainty, but generally agree that sooner 
or later the dollar must be stabilized 
and a lower content fixed. In this con- 
nection, he stated there has been man- 
agement to vary the effect of economic 
laws from the time of earliest social 
relations, and that without it condi- 
tions prevalent in some parts of Eu- 
rope and in Asiatic countries would be 
simulated here if the laws of supply 
and demand and survival of the fittest 
Were given entire free play. 

His statement in part follows: “This 
is the season of prognostication. Some 
speak with authority; others speculate. 
Only those who have access to and un- 
derstand relevant statistics should be 
given any consideration. And even such 
authorities find their conclusions torn 
asunder in the whirlpool operations of 
economic laws in these days. 
“Probably the more accurate estimate 
IS to be based upon what is actually 
happening. The indices are favorable. 
For instance, the president of the 
Southern Pacific Railroad reports a 
steady improvement during the last few 
months and he believes it may be rea- 
sonably anticipated that better condi- 
tions will prevail during 1934. Here 
and there are evidences of better re- 
turns from agriculture. Industrial out- 
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DECEMBER PRODUCTION 
HIGH POINT OF 1933 


More new life insurance was pur- 
chased last month than in any other 
month during 1933, according to the 
Association of Life Presidents. The 
volume of new production for all 
classes in December of 1933 was $715,- 
256,000. This, however, contrasts with 
$741,920,000 for December of 1932— 
a decrease of 3.6 per cent. 

Industrial insurance, with an increase 
of 25.3 per cent in December, showed 
the fifth consecutive monthly gain over 
the corresponding month of 1932. Or- 
dinary insurance showed a decrease 
of 10.3 per cent, there 
decrease of 17.9 per cent in Group sales. 

For the year 1933, the new business 
of the reporting companies was $7,- 
812,602,000 as against $9,096,898,000 
during 1932, a decrease of 14.1 per cent. 
New Ordinary insurance amounted to 
$5,134,522,000 as against $5,992,493,000, 
a decrease of 14.3 per cent. Industrial 
insurance was $2,320,874,000 as against 
$2,477,267,000, a 6.3 per 
cent. Group insurance was $357,206,- 
000 as against $627,138,000, a decrease 
of 43.0 per cent. 


while Was a 


decrease of 








put and earnings assume healthier pro- 
portions.” 

Following his reference to money and 
management of natural processes, Mr. 
Keesling continued: “Certainly the 
Public Works and A.A.A. programs 
have a stimulating effect and should 
be regulated, as we believe it is in- 
tended, to decrease as normal industry 
resumes. The C.C.C. program, in con- 
junction with others, may have the ef- 
fect of affording a means of tran- 
sition from city to country while imme- 
diately providing means of sustaining 
self-respect. It should be demonstrable 
within a reasonable period that real 
estate values, particularly agricultural, 
constitute the real, substantial security 
for investments. Drastic action was es- 
sential and whether or not improve- 
ment is due to artificial processes need 
not be debated. The fact remains that 
confidence is increasing. 

“A man experienced in the writing 
of life insurance predicts that those 
who are engaged in placing that pro- 
tection are entering an era of the 
greatest progress in the history of the 
institution. The individual cannot but 
be impressed with the security of that 
protection and value of benefits inci- 
dental to life insurance contracts. , 
As events are viewed in retrospect, 
there stands out with definite strength 
and stability, arising from the wreck- 
age about it, the great structure of life 
insurance.” 


Palmer Answers Critics 
In Peoria Life Case 


Approves Mutualization Charter 
with Two Important Reserva- 
tions, Issues Statement 


CuHIcAGo, Jan. 23—The numerous 
critics of Insurance Director Palmer 
in Peoria who say he is responsible for 
sixty-day delay in reinsuring that com- 
pany got a torrid and convincing reply 
from him Monday in which he not only 
disclaimed responsibility but explained 
that they themselves are responsible. 
Writing to Harry A. Frankel, tenta- 
tively approving the charter of pro- 
posed Peoria Mutual Life which is 
urged by Peorians to reinsure old com- 
pany, Palmer voiced vigorous criticism 
of several situations, but indicated that 
he would cooperate if the policyholders 
want the Peoria Life mutualized. 

Frankel is named as an original di- 
rector of Peoria Mutual. 

Palmer approved the charter with 
two important reservations, first, that 
the name “Peoria Mutual Life” cannot 
be used unless it is awarded the rein- 
surance, and that its directors have 
not been chosen according to law which 
provides that subscribers or holders of 
guarantee stock in a mutual company 
name first board. The guarantee cap- 
ital, $200,000, has not been subscribed 
and several of the proposed directors 
are said to have told Palmer they had 
no intention of subscribing. 

He revealed that Frankel and three 
other proposed directors are directors 
of Jefferson Trust and Savings Bank, 
one being its president; that Presiding 
Judge Niehaus is chairman of its 
board; Geo. A. Shurtleff, of court; that 
receivers have put twenty-five thousand 
of policyholders’ funds in that bank, 
all of which he objects to. 

Other are that the 
charter was seriously in 
filed Dec. 27; that the Peoria 
group, which is backed by Shurtleff, 
took a week to amend, but that tenta- 
tive approval is given in 17 working 
days, a matter ordinarily requiring 30; 
that the controversy as to Shurtleff’s 
authority could have been settled in 
the Supreme Court in December except 
that counsel for Niehaus insisted on 
time to file briefs and for oral argu- 

(Concluded on page 17) 
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Annual Statement 
AS OF DECEMBER 3lst, 1933 Phil 


of the 


KANSAS CITY LI 7 


INSURANCE COMPANY rh 














f Phil: 
. . . derw 
Kansas City, Missouri a 
one ( 
tory 
ner) 
RESOURCES ing 
£ “Whi 
Real Estate Owned fa 
ee ee ee ee $ 1,427,421.83 . 
Other Real Estate ....... OE ET COT TT TT ee 6,336,732.51 Th 
First Mortgage Real Estate Loans from 
in Sa ae dg sada se kas ene eRene el ana ee neeabarece 20,392,222.39 for t 
cs ee te a rts cine & Gre ark Gi Tne bhiake a ei edoaaaae ae 11,246,433.67 Phils 
I a a ee willie nies mihi dtienew al ee OE 18,178,900.99 : 
State, County, Municipal and School Bonds ................ccccccccees 7,220,402.07 the |. 
oe ee 8 rr ee ee 2,125,676.25 ' leagn 
i  K6e8 cn eeeh NSS ue UKKEG CLARE HEN SERENE RRS RARER OGD RwSES 1,015,046.13 S §6oof hi 
CE CE witha «¢hvnansenens dedskueewacehaeeeehasenosaseatns 27,089.80 nes 
Ee TOE Oh. TN inn iho a cis och d on R Sd cercrnens 2,079,470.43 — 
Net Premiums in Course of Collection and Deferred ................-+5. 2,000,989.72 speci 
PERE EGLO EAE Mutt 
I i So sata a tia ide tr linc alae Hea ak A Dae ete ECE $72,050,385.79 the @ 
RN, RIN oh i ad ke wh armre grace etl ned aman melon Ske 162,399.14 
My > re re ee $71,887,986.65 —= 
LIABILITIES 
RE 1 
Reserve for Annuities and Installment Settlements .................... 1,507,256.00 ; 
nn I aaa beta uae encode aac ade einee eee cawe 391,432.34 : 
Interest, Rent and Premiums Paid in Advance ...............20eeeeuees 390,721.22 i 
nn Ac cress eedsus ens esadad ees sasndhoeseseneneebs 225,000.00 o 
ee NO io a a win Wea ake. Gi @ eS ame Gude ee wa a 92,188.83 
Assigned Surplus to Policyholders .......................$ 788,526.50 Si 
Assigned for Asset Depreciation and Suspended Mortality... 1,000,000.00 
2 8 RRR ri Aree sey 1,000,000.00 — 
I soa eal peeuws als bua eke baiated eu 6,689,716.76 — 
Total Surplus Funds to Protect Policyholders .................2.2+++++$ 9,478,243.26 i 
NG xs are due ee rd Dore ei a che a ciclo Selim eb ewe ioe a Ra etl $71,887,986.65 


NEW INSURANCE ISSUED DURING 1933 ...................+.2++.+-$73,214,324.00 


Total Payments to Policyholders for Death Claims, 

Matured Endowments, Dividends and Surrender 

We GIN - BOD 6.0 i de cece cceancad $10,542,883.05 
NO CHANGE IN DIVIDEND SCHEDULE 


Dividends on Participating Policies will be paid in 1934 on the same basis as 
was paid during 1933. 


| MANAGEMENT 


The management of this Company is not engaged in any other business than that of the 
Kansas City Life Insurance Company. 

The Kansas City Life Insurance Company operates in thirty-nine states and the District 
of Columbia. It has $1,000,000.00 or more of business in force in every such state, and 
more than $82,000,000.00 of business in its Home State of Missouri. 


J. B. REYNOLDS, C. N. SEARS, 


President Secretary 
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Philadelphia Ass'n Holds 
Monthly Luncheon Meet 


Banner Crowd Turns Out to Hear Two 
Producing Agents Tell How They 
Did It; Orr and Martin Speakers 
The monthly luncheon meeting of the 

Philadelphia Association of Life Un- 


derwriters, at the Bellevue-Stratford 


Hotel, in Philadelphia, last week was 
one of the largest attended in the his- 
tory of the association. Before the din- 
ner was started, members started ask- 


ing “Where is my chair” instead of 
“Where is my table?” It was that sort 
of a meeting. 

The attractions were 
from the “line.” Millard R. Orr, agent 
for the Massachusetts Mutual Life in 
Philadelphia, was not announced until 
the last moment. His advice to his col- 
leagues in the business on the problem 
of how to keep producing apparently 
was appreciated. Stanley E. Martin, 
for the John Hancock 
Columbus, Ohio, 


two speakers 


special agent 
Mutua! Life, in 
the other speaker 


was 


Mr. Martin, the business 


about three years ago, has made it pay. 


entering 


He is what is commonly termed a “de- 
pression success.” One of the rules he 
mastered at an early age in his life 
insurance what to do in 
order to He took the 
advice of the general agent, who told 
effect, something like this: 
survey of everything other 


Career Was, 


write business. 


him, in 
“Make a 
agents are doing, study their methods, 
then go out and do everything different- 
ly. You can’t miss.” 

The surprise speaker, a vice-president 
of the Philadelphia association, had a 
message for his audience as old as the 
hills, and still he made it sound new. 
“Get steamed up,” he said, “and write 
new business tomorrow.” Tomorrow 
being Application Day in Philadelphia. 
Speaking on the subject of enthusiasm, 
pep meetings, and conventions, Mr. Orr 
recalled having been asked by a man 
old in the business: “Do you still fall 
for that stuff?” The answer was, he 
keeps “falling” 
his production starts falling. 

One of the most appreciated stories 
that Mr. Orr told was one about an old 


and when he does not, 


policyholder. He had bought a $25,000 
policy a year or two before Mr. Orr had 
entered the Mr. Orr talked 
to him a great many times in the course 
of the next ten years and, naturally, 
learned something about his needs and 
knew that the prospect needed another 
$25,000. At the end, he came into the 
prospect’s office and told him that both 


business. 


knew he needed and could pay for the 


extra—and the agent simply wouldn’t 
come back again unless the prospect 


bought now. He bought. Mr. Orr is not 
a member of the Million Dollar Club, 
but like Old Man River, he just keeps 


rollin’. Become excited, he recom- 
mends, and if you can’t be first class 
on Application Day, then be second 


class and go out and sell some business, 


Frank H. Davis Speaks 


Frank H. Davis, vice-president of the 
Pennsylvania Mutual Life Insurance 
honor at 
Baltimore 
topic 


Company, was the guest of 
the annual luncheon of the 
agency last week. His 

“Agency Management.” 


was 








The Lunden-Moore Chart 


Don’t Let It Happen Again 


“IS LIFE 


INSUR- 


Today’s 


ANCE A GOOD INVESTMENT?” will aid you 
in selling life insurance as a means of hedging 
on a speculative program. One of the greatest 
sales documents ever produced. (Ask for details.) 


Aspirations 











WO thoughts are constantly with the 
average American citizen today :—First, 
to give most effective action to the na- 
tional movement to recapture prosperity, 
and second, to safeguard himself against 
future dependency. Life insurance is the 
one absolutely safe course toward the sec- 
ond and most important objective. This 
calling is more than ever for men of vision, 





MEN WANTED 
RELIABLE AND TRUSTWORTHY MEN TO SELL 
The United Six-Way Protection Contract 
Issued by the 


UNITED LIFE 


and 


ACCIDENT INSURANCE COMPANY 


CONCORD, NEW HAMPSHIRE ; ie d : 
\ll in ONE POLICY: industry and pride of service. Here is a 
" t you $5.000 = ae é : 
YOU LIVE TO AGE 65—it, will pay you $5.000. | 5. 494 Company in an expanding mood, which 
a ae ee ee eee ee offers fieldmen an unexcelled Home Office 
CERTAIN FATAL ACCIDENTS should occur to you—it will pay your contract with non-forfeitable renewals. Mod- 
ACCIDENTAL INJURY should totally incapacitate you—it will pay ern and successful prospecting and sales 
$50.00 per week for 2 eeks, and $25.00 per week thereafter - 
pays for one day, one week, one year or for life service. 
(Non-Cancellabl Non-Proratable 


IN ITION: 
os DISABLED—you 


YOU BECOME TOTALLY AND PERMANENTLY 
relieved of the nece ty of aking any further premium deposits 

at age 65 you will receive $5,000, just as though you had continued ~ 

ike deposits urself In the event of your prior death the FULL 
ACE VALUE of the Policy will be paid to your family 

ther Life Insurance mtract provides suc conplete coverage The 

s the lowest obtainable for the combination of benefits grated 

NERAL AGENCY AND DISTRICT MANAGER OPPORTUNITIES LIFE INSURANCE COMPANY 


Michigan 


AVAILABLE in New England Ohio—North and South Carolina 
er Jersey 


nsylvania—Missouri—New District of Columbia 
W rite—Agency Department 


UNITED LIFE AND ACCIDENT INSURANCE COMPANY | 


CONCORD, NEW HAMPSHIRE 7 ; an 


| J. Roy Kruse, Pres. Sacramento 
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A Record of Progress 


This Company has shown an increase in 
insurance in force every year since organ- 
ization. 


We show an increase the first three 
months in paid for business as com- 
pared with the same three months of 
last year of 46%. 


The first three months of this year 
we show a gain in insurance in 
force of over TWO AND A HALF 

MILLIONS. 


The above record has been 

accomplished on account of 

liberal policies and a sym- 

pathetic understanding by 

the Home Office of the 

agents’ problems. 
ADDRESS 


CHARLES E. WARD 
VieoPree. in Charge of 




























LIFE INSURANCE CO \3 


HOME OFFICE ROANOKE. VA. \\Sy 
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Consecutive Gains 


For eight consecutive months | 
the National has shown gains | 
in production. 


Even now, when gains in busi- 
ness appear to be the order of 
the day, eight of them in a row 
is something of an achievement. 


Two things have made these 
gains possible: the National’s 
Fameward-bound Universal 
policy and its new built-for- 
today Family Group policy. 


We will be glad to tell you about both. 


NATIONAL LIFE COMPANY 
118 Eleventh St. Des Moines, Iowa 




















NOW IT's 
LIFE INSURANCE 
by WALTER CLUFF 


Author of "Life Underwriting 
Efficiency” and “The Spirit of 
life Underwriting." 





This compact, pocket-size booklet picks up the 
thread after a prospective agent has been sold on life 
insurance and has signed a contract. 


Simply written, frank and straightforward, non- 
technical in every respect, the suggestion is made that 
this thirty-six page booklet be made standard equip- 
ment for every new agent. The author explains “the 
lemands and exactions that our business makes of 
you as you enter it,”’ and puts before the new agent 
“the obligations and responsibilities it lays upon you 
through study, preparation and procedure.” Plainly, 
it tells what every new agent “‘must face, what he 
s ‘up against’ in selling life insurance. 


It is not intended to discourage the new man 


Rather a thorough reading should start him off in 
the right direction. This booklet should be among 
Cc the first of educational matter given to him. It can 
e used for the older agent who needs to be resold 


yn the fundamental habits of life insurance selling. 


A COPY Review by B. M. Wolberg, C. L. U., in Manager's 


Magazine of the Life Insurance Sales Research 


12 COPIES $5.40 Bureau 


ORDER TODAY FROM 


THE INSURANCE FIELD 


P. O. Box 1164 
LOUISVILLE, - KENTUCKY 





















ROBBIE’S BITTER PLAINT 


If auld Scotland’s great Robbie Burns 
were alive on January 25, his birth’s anni- 
versary, how completely life insurance 
would solve his problem! “What would 
become of my little flock?” was the desper- 
ate question in his verbal picture :— 













There had need be many pleasures annexed to the 
status of husband and father, for, God knows, they 
have many peculiar cares. I cannot describe to you 
the anxious sleepless hours those ties frequently 
give me. I see a train of helpless little folk here, 
and my exertions all their stay. If I am swept off 
at the command of fate, when in all the vigor of man- 
hood as I am,—such things happen every day,—gra- 
cious God, what would become of my little flock? 
A father on his deathbed, taking an everlasting leave 
of his children, has woes enough, * * but I shall run 
distracted if I think any longer on the subject. 



















To give peace of mind to just such men, 
and safety to just such families, is the most 
soul-satisfying and important part of the 
life underwriter’s work. 


THe PENN Mutwuat Lire INsurANcE Co. 
WM. A. LAW, President 


Independence Square Philadelphia 
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Annual Statement 


of the Home Life 

The seventy-fourth annual statement 
cf the Home Life Insurance Company, 
New York, shows total admitted as- 
sets at the close of 1933 amounting to 
$79,503,238.70. Of this total, $20,856,- 
625.74 is represented in policy loans, 
and $27,706,778.59 in mortgage loans on 
real estate. United States Government 
bonds owned are listed at $2,652,236, 
while bonds of other classifications total 
$17,482,352. The home office building is 
valued at $1,500,000. Real estate ac- 
quired under foreclosure, carried on the 
basis of present values as determined 
by recent appraisals, amounts to ap- 
proximately two and one-half millions 
in value. 

Policy reserves and funds, listed un- 
der liabilities, are carried at $71,028,- 
974.53. The sum of $1,651,834 is set 
aside for policy dividends and interest 
thereon for sums held on deposit. Funds 
set aside for policy dividends in 1934 
are listed at $1,765,000. Unassigned 
surplus amounts to $3,184,164.11. This 
latter item is the largest in the history 


ot 


of the company, while the policy divi- 
cdend item covers the entire year of 
i934, the dividend scale payable in 1933 
having been continued for that period. 

A special contingency reserve of 
$400,000 provides for investment fluct- 
uations or possible depreciation of real 
estate values on company owned prop- 
erty. The company’s liquid position is 
shown at an increase of 227 per cent 
over last year’s statement, more than 
four and a quarter millions being held 
in cash and U. S. Government bonds. 


Application Day 
Highly Successful 

Philadelphia’s revolutionary first an- 
nual “Application Day” resulted in the 
writing of the largest sum of paid-for 
business ever written by this group of 
life agents in a single day. A tabula- 
tion at the end of the day showed 
the amount written last Friday at $4,- 
949,056 with last-minute reports liable 
to exceed that sum. 

In Financial Independence Week of 
last March, the association members 
paid for $8,000,000. 


Palmer Answers Critics 
(Concluded from page 13) 


ment, which means no decision until 
March or April; that the department 
cannot approve a contract signed by 
Shurtleff until his authority is affirmed; 
that Shurtleff has used court as vehicle 
for getting into public press unwar- 
ranted and untrue attack on director 
and department; and that the new com- 
pany must deposit guarantee capital, 
raise additional funds for working cap- 
ital and for protection of policyholders 
of Peoria Life. 

“While I am not opposed to mutual 
life insurance, I am_ old-fashioned 
enough to believe that you do not con- 
fer solvency upon an insolvent com- 
pany by merely changing its name. 
The tests for solvency under the law 
are just the same for a mutual life 
insurance company as they are for a 
stock life insurance company,” he said. 








Six hundred and fifty-eight agents 
participated in the novel stunt and they 
submitted approximately 974 applica- 
tions for the day. 











Mortgage 


SURPLUS 


During the year 1933 

the Company Paid to 
Policyholders and 
sum 





ASSETS 


Investment Assets ..... aa 
Interest Due and Accrued.............0.:. 
Premiums Due and Accrued............. 


Security Reserve ....... 
Interest Reserve 


TOTAL CONTINGENCY 


On December 31, 1! 
Balances of between NINETEEN 


Massachusetts Mutual Life Insurance 


SPRINGFIELD, MASS. 


Organized 1851 


Comparative Summary 
of 
Annual Statement Figures 


"$449,621,074 


LIABILITIES 


Policy Reserves ........ 
Policyholders’ Funds ... 
Policy Claims in Process of Settlement..... 
Dividends to Policyholders ............... ; Gelintad a Siatie 
Taxes payable in following year............. ‘ Mieaan’ 
Miscellaneous Liabilities 


$431,560,782 


ene ee eee Cee ee $ ,060,292 $ 15,670,008 
PR ccd avededpatcdedciweeereastemees $ 20,349,551 $ 20,129,686 
933, the Company had in its Offices and in Banks, Cash 


Held Over 


And 
FIVE AND ONE-HALF MILLION DOLLARS 


in Government Bonds 


the 


3eneficiaries 


the of 
SIXTY MILLION DOLLARS 


December 31, December 31 
1932 1933 
$427,927,641 
9,209,689 
12,483,744 


50,884,161 $364,287,397 
58,634,330 74,562,638 
1,617,376 
6,693,084 
1,404,090 





AND TWENTY MILLION DOLLARS 


TWENTY MILLION DOLLARS 


Company 


$445,678,555 
11,062,261 
12,274,396 


$469,015,212 


320,941 


$448,885,526 
,250,000 1,500,000 
,039,259 2,959,678 


$453,345,204 


During the year 1933 
Cash Receipts of the Company 
were over 


in Excess of Disbursements 
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Reserves for protection of all pplde: 
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Our Family Group Policy Coptd in 























NLS, IND. 








—— 


FIKIAL STATEMENT 


En@ecember 31, 1933 


= 











$11,148,082.02 
ill iders, over - - $9,802,649.75 
ILIDVER - - $622,609.66 


————— 








optd in United States and Canada 


e Insurance Co. 








WRITE US 


FOR A 


DIRECT HOME 
OFFICE 


CONTRACT 


WITH 


REAL FIRST YEAR 


COMMISSIONS 


NON-FORFEITABLE 


RENEWALS 
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Annual Statement of 
Kansas City Life 


The Kansa City Life Insurance 
Company’s annual statement published 
this week shows that the company ex- 
ceeded the record of 1932 in the item 
of new business issued by more than 


that the dividends on 


will be 


Also, 
participating paid in 
1934 on the 1933. 
The company statement for the end of 
1933 admitted 
amounting to $71,887,986.65, the prin- 


$3,000,000. 
pol icies 
for 


same basis as 


shows net resources 


cipal items of which are as follows: 
First mortgage real estate loans, farm 
property, $20,392,222.39; city property, 
$11,246,433.67; loans to policyholders, 
$18,178,900.99. The company lists ap- 
proximately $10,000,000 in State, coun- 
ty, municipal and Federal Government 
bonds. 

Liabilities are principally covered, of 
course, in the item of “legal reserve” 
which amounts to 
and the total 


funds to protect policyholders, amount- 


for policyholders, 


$59,803,145.00, surplus 
ing to $9,478,343.26. 

Total payments to policyholders dur- 
ing the past year for death claims, ma- 
tured endowments, dividends and sur- 
render values reached the total of $10,- 
J. B. Reynolds is president 
of the company and C. N. Sears is sec- 


542,883.05. 


retary. 


Home Life Dividends 


Continuation of the 1933 
schedule for the entire year 1934 by the 
Home Life of New York was approved 
at the meeting of the board of di- 
rectors last week. This schedule had 
been approved for the first quarter at 
the December meeting of the Board and 
has now been adopted for the balance 
of the 


dividend 


year. 





GEORGE WILLARD SMITH 


President of the New England Mutual 
Life Insurance Company, telephoning 
the highlights of the 90th annual report 
to the agents gathered at the seventy 
agencies of the company throughout the 
United States, including the agency at 
Honolulu. This broadcast, by means of 
a national telephonic hook-up, was 
made from the home office in Boston on 
the afternoon of the day on which the 
90th annual meeting of the company 
was held, Jan. 22. 








At the same meeting of the Board, 
Leigh Cruess was appointed underwrit- 
ing secretary of the company and Allen 
B. Cook financial secretary. 





Estates for 


the Future 





Nearly a million people 





Head Office 


own accumulating estates 
| amounting to almost Three Billion Dollars, in the form 
of life insurance in the Sun Life of Canada. 
| sum will become payable to them or their dependents 
during the present generation. 


SUN LIFE ASSURANCE COMPANY OF CANADA 


This large 


Montreal 








Massachusetts Mutual 


Assets Show Increase 

The eighty-second annual statement 
of the Massachusetts Mutual Life In- 
surance Company of Springfield re- 
veals a series of successful accomplish- 
ments on the part of the company dur- 
ing the trying year that was 1933. 

With assets as of Dec. 31, 1933, at 
$469,015,212, the company 
increase in this item during the year 
of $19,394,138. These are, of 
course, conservatively invested and re- 
flect desirable diversification. The out- 
standing item among them is mortgage 
loans at $182,772,768 with bonds and 
stocks, at convention values, being next 
in importance with a figure of $131,- 
369,040. 

This latter item is distributed as fol- 


shows an 


assets 


lows: Government bonds, $5,529,488; 
state, county and municipal, $1,- 


568,767; railroads, $45,528,431; public 
utilities, $75,954,478; miscellaneous 
bonds, $716,534; public utility stocks, 
$109,471; interest accrued on these 
holdings amounts to $1,961,871. Loans 
on policies amount to $99,776,109. Cash 
in office and banks amounts to $19,- 
886,542, 

Among the liabilities, the policy re- 
serve is of course outstanding. This 
figure as of Dec. 31, 1933, was $364,- 
287,397. Next in size is the item for 
policyholders’ funds representing pro- 
ceeds of policies left in trust with the 
company, etc., at $74,562,638. 

After setting up a reserve for in- 
vestment depreciation of $4,459,678 of 
which $1,500,000 is allocated to securi- 
ties and $2,959,678 to mortgages, the 
company shows a net surplus of $15,- 
670,008. 

The income and disbursement sheet 
shows total income for the year 
amounting to $103,842,278, of which 
amount premium payments represented 
$70,059,880. Payments to policyhold- 
ers and beneficiaries amounted to $59,- 
960,752. The allocation of these dis- 
bursements is interesting. Death claims, 
$17,158,323; matured endowments, $1,- 
671,286; disability payments, $1,123,- 
697; additional accidental death bene- 
fits, $34,750,000; surrendered policies, 
$25,921,100; dividends, $12,864,974; life 
annuitants, $1,186,622. 

As an example of the public confi- 
dence expressed in the Massachusetts 
Mutual, the company can point to the 
fact that during the year 1933 their 
representatives sold 33,469 new policies 
insuring the sum of $134,455,656. The 
total insurance in force as of Dec. 31, 
1933, stood at $1,952,038,564. 
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Dr. F. L. Hoffman 
Moves to Philadelphia 

Dr. Frederick L. Hoffman, 
ing statistician, is moving his residence 
from Wellesley Hills, Mass., to Phila- 
elphia where he will have an office in 
e Integrity Trust Building, 133 South 
6th Street. 

Dr. Hoffman, in behalf of the Pru- 
cntial Insurance Company and him- 
elf, has presented a vast collection of 
books and papers on cancer research 
to the Cancer Research Laboratory of 
the University of Pennsylvania. This 
will be known as the Cancer Library 
and will be open to research workers. 
While Dr. Hoffman is now specializing 
chiefly in cancer research, he is not 
neglecting other important diseases to 
which he has given attention for many 
years, the results of which have been 
chiefly published in The Spectator. 


consult- 


Reserve Loan Life 
Preliminary Statement 

The preliminary financial statement 
ef the Reserve Loan Life Insurance 
Company, Indianapolis, Ind., for the 
year ending Dec. 31, 1933, is published 
in this week’s issue of The Spectator. 
This company reports more than eleven 
millions of admitted assets with surplus 





Massachusetts Mutual 
a synonym for 
Quality and Excellence 
| in 
| Life Insurance 


Massachusetts 
Mutual Life | 
Insurance Co. 


Springfield, Massachusetts 


Organized 1851 | 











to policyholders amounting to six and 
a quarter of millions. 


The reserve for | 


the protection of policyholders is listed | 


at $9,802,649.66. 
The Reserve 


Loan Life was incor- 


porated as a legal reserve company in | 


i901, after having been organized four | 


year’s previously as an assessment as- 
sociation. W. 
The directors are: Wayne Burns, C. C. 
Deitch, G. L. Stayman, F. G. West, and 
J. B. Stayman. 





STEERING COMMITTEE FOR 


“FINANCIAL INDEPENDENCE 


THROUGH LIFE INSURANCE” OBSERVANCE 





Left to right—Harold M. Holderness, 


Insurance Company; John 


Linton, president, Provident Mutual Life Insurance Company; John A. 


M. Holcombe, 


Mutual Life 
Agency 


Connecticut 
of Life 
Officers; Frank L. Jones, vice-president, Equitable Life Assurance Society; Henry 
E. North, second vice-president, Metropolitan Life Insurance Company, chairman; 
Albert G. Borden, second vice-president, Equitable Life Assurance Society; Albert M. 


vice-president, 
secretary, Association 


Stevenson, 


general agent, Penn Mutual Life Insurance Company. 
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R. Zulich is president. | 








AS | LIVE 


By FraNK ELLINGTON 


OMEONE said that records are 
4S made to be broken, and this appears 
to hold true in most forms of competi- 
tive effort. Not in individual produc- 
tion of new life insurance business, 
however; there they are made to be 
doubted. “Oh, that,” is the usual come- 
back when you speak to agents in the 
business about some other agent hav- 
ing written an application a minute for 
the first ten days of the banking mora- 
torium period. And some of the big 
records do seem impossible. That is 
why they are featured as big records. 
Which reminds me of a cartoon draw- 
ing featured in Judge some years ago. 
The picture showed two violently argu- 
mentative old fishermen with one of 
them displaying a catch of truly mag- 
nificent proportions. “There,” he ex- 
claimed, “if I didn’t have it you’d a 
said I was a liar!” “Well,” remarked 
the witness, “ye would a been.” 


* *x * 


HE record of Dix Teachenor, agent 

of the Kansas City Life in Kansas 
City, for the month of December, which 
has been featured in the daily and in- 
surance press recently, is a case in 
point. If one did not know something 
of Mr. Teachenor’s reputation as a 
worker and possess evidence that the 


| record is a bona fide one, he might be 
| pardoned for skepticism when informed 


that the K. C. star paid for over a mil- 
lion and a half of business during 24 
working days in December, writing this 
amount on 300 applications, with the 
largest case amounting to $25,000 and 
without advance preparation. Without 
planned advance preparation, one 
should say, referring to an agent who 
has written a million or more in the 
same territory for the past 10 years. 
The preparation, under such circum- 
stances, would be automatic. 


~ - * 


R. TEACHENOR’S production for 

the year amounted to $1,851,900. 
He went along the first two months at 
a fairly smart gait, but when the 
March emergency hit the spot where 
he felt called on to service more than 
$10,000,000 of personal business, he 
went out and did that and not much 
else, except hold old friends, until the 
big December drive. He has averaged 
over 90 per cent renewals during his 
career with the Kansas City Life, ex- 
tending over 16 years. I suspect that 
an awful lot of the big month’s pro- 
duction came from these old policy- 
holders. Certainly, the business was 
sold fast. 

















| ee ew 


GRAND RAPIDS LABEL CO. 


RK, GRAND RAPIDS, MICH. 


M] poticy LABELS auxios |p 


Write for Folder Showing Elaborate Display 


AS ABOVE SHAPE, YOUR CoPY 


Black and Silver Metal Debossed—-1M-$7.50 3M-$12.50 5M- $16.75 
We have all kinds at prices that talk. 



































” FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
£ ) 


New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 


Franklin W. Fort Thomas B. Donaldson 


| 18 Washington Place, Newark, N. J. 








THE 


Boston Mutual Life 


Insurance Company 


160 Congress Street 
BOSTON, MASS. 


“The Company of the Minute Man” 


H. O. EDGERTON, Pres. E. C. MANSFIELD, Sec’y & Treas. 
WILLIAM H. MOODY, Supt. of Agencies 
L. J. PETERS, Asst. Supt. of Agencies 


A corporation organized and operating under the 
Insurance laws of Massachusetts. \ll desirable 
forms of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly 
simple and their benefits SIMPLY PERFECT. 


























THE GUARANTY LIFE INS. CO. 


DAVENPORT, IOWA 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


» J. DOUG HERTY, , President and Mgr. 




















MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


FREDERIC 8. WITHINGTON, 


DANIEL BOONE, Jr., 
Sec'y & Actuary 


st substan- | 


THE COMPANY B ed and endorsed by the n } | 

tial and influential business men in Kansas | 

THE MANAGEMENT Ir ‘ . a L n of long experience | 
; ; MISSOURI, <ANSAS )KLAHOMA, 

THE TERRITORY COLORADO, TEXAS The best territory | 





President 














The Home Life Insurance Company 
of America 
PROTECTS THE ENTIRE FAMILY 


3 e Life agents are equipped to serve every need for life 
| ' rance Modern policies re ssued, on both Industrial 
d Ordinary plans, from birth to 65 next birthday 


4 Policy for Every Purse and Purpose 


John J. Gallagher 
TREASURER 


Philadelphia, Penna. 


Joseph L. Durkin 
SECRETARY 


Basil S. Walsh 
PRESIDENT 


Independence Square 


OPPORTUNITY! 


Desirable Territory Open for General Agencies 
Liberal Contracts 
THE CAPITOL LIFE INSURANCE COMPANY 
Denver, Colorado 

















THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ESTABLICNSD 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
J. M. Haines, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 





















































1934... 


year of 1933 has been turned, 
ledger is open to 


The last page of the 
the last chapter written. The new 
us—a ledger of unblotched pages. 

The Institution of Life Insurance has made an en- 
viable record for herself during 1933, and the past few 
years. Despite business chaos, her position has become 
even more impregnable. The indomitable courage of 
her leaders and their sublime faith in the future has 
made that record possible. 

1934 is here to make or mar. The Institution of Life 
Insurance will meet it with the same high courage, 
take the blows as they come—and carry on. Are you 
interested in such a profession? Then you will find 
it pays to be friendly with 


“THE FRIENDLY COMPANY” 
sturdy as the oak as she meets the winds of 


a company, 
roots growing ever deeper and 


adversity, with her 
stronger. 


PEOPLES LIFE INSURANCE COMPANY 


Frankfort — Indiana 
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Committee Plans For 
Life Insurance Week 


Financial Independence Through 
Life Insurance To Be Stressed 
Week of March 19-24 


Che institution of life insurance will 
ve the most comprehensive account of 
self that it has ever undertaken dur- 
yg the week of March 19-24, according 
Henry E. North, chairman of the 
mmittee of the Association of Life 
gency Officers in charge of the “Fi- 
Independence Through Life 
observance on those dates, 


ancial 
Insurance’ 


vho announced today detailed plans 
for the week’s program. 
“This is to be a ‘week’,” said Mr. 


North, “which will have as its purpose 
ot an intensive selling campaign, but 
purely educational and institutional 
nd. Life insurance and all of its ser- 
ices will be brought before the people 
of the country more comprehensively 
than ever before. All of the companies 
nd the National Association of Life 
Underwriters are cooperating in this 
single purpose.” 

To this end, the chairman announced 
that Bruce Barton, the universally 
known writer and advertising execu- 
tive who has termed life insurance dur- 
ing the depression “A Rock in a Weary 
Land,” has written a_ thirty-page 
pamphlet on life insurance which will 
be distributed widely during the week 
by the agency forces of all cooperating 
companies. 

A national campaign of newspaper 
advertising having as its theme “Fi- 
nancial Independence Through Life 
Insurance” will be carried on by the 
committee, and all cooperating com- 

















am 
WANTED: 
MANAGERIAL MATERIAL | 


BUFFALO MUTUAL 


LIFE INSURANCE COMPANY 


| 
| 


Men who would make good local 
and district managers in various 
territories in New York and Ohio | 
are wanted by this 62 year old 
company to start as agents. Write | 
in confidence with details of ex- | 
perience to E. Parker Waggoner, 
Supt. of Agents, Buffalo, N.Y. 








—— 





panies will coordinate their own adver- 
tising for the month of March to that 
theme. Two hundred fifty thousand 
copies of a poster depicting life insur- 
ance as “The Cornerstone of Man’s 
Financial Structure” will be displayed 
throughout the country. In every city 
in which there is an Association of Life 
Underwriters, plans are being made to 
elaborate locally the general 
gram. 

“The observance of ‘Financial Inde- 
pendence Through Life Insurance’ has 
already established itself an annual 
affair,” said Mr. North. “It is the out- 
growth of ‘Life Insurance Day’ which 
formerly was a part of National Thrift 
Week. A year ago it was decided that 
the importance of life insurance war- 


on pro- 


ranted a more prominent place for it. 
and the 1933 under- 
taken as an experiment. 
that 


observance was 


It was so well 
received its continuance is now 


assured.” 
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LOOKING FORWARD |. 
YOUR FUTURE 


ARE YOU QUALIFIED 
for an 


ATTRACTIVE GENERAL AGENCY OPPORTUNITY? 


GIRARD LIFE INSURANCE CO. 
Opposite Independence Hall, Philadelphia, Pa. 























Confidence In Ascendency, 
Declares Chas. F. Williams 


Western and Southern Leader Warns 
Against Continued Tax Rate In- 
crease at Annual Co. Convention 


The speakers at the forty-fifth an- 


nual convention of The Western and 
Southern Life, recently held in Cin- 
cinnati, were Charles F. Williams, 


president; Clyde P. Johnson and John 


F. Ruehlmann, vice-presidents; Judge 
William H. Leuders, director; Dr. C. 
E. Iliff, medical director; C. C. Stay- 


Learson, assist- 
conferences 


man, treasurer; R. J. 
ant actuary. Divisional 
were held by superintendents of agen- 


S. H. Smith, C. J. Holloway, J. D. 


cies, 
Cassidy, H. Thomas Head and A. O. 
Payton. The three-day convention 


closed with a banquet Saturday, at 
which President Williams “1934 
will be the most cheerful and hopeful 
period that the people of this nation 
have enjoyed since the financial crash 
of four years ago.” 

“Courage and confidence,” he con- 
tinued, “are in the ascendency. The 
American people are facing the future 
with faith in our country’s destiny, and 
determination to stick to Ameri- 
can ideals with unwavering fidelity. 
Our morale has improved 100 per cent. 
Last year was full of doubts and de- 
but we are now back on the main 
highway. The worst is behind us. 

“One of the main problems of the 
new year is the upward trend of taxa- 
tion. Last year much of the earnings 
of business and industry went to the 


said: 


with 


tours, 


tax collector, and this burden will be 
still heavier this year. The public 
should give earnest thought to all 


measures requiring increased taxation, 
which retard employment by handicap- 
ping business.” 


General American Election 


At the first annual meeting of the 
board of directors of the General Amer- 
ican Life Insurance Company held last 
week in St. Louis, J. Rockefeller Pren- 
tice, grandson of John D. Rockefeller, 
and a member of the law firm of Cut- 
ting, Moore & Sidley, of Chicago, was 
elected to the board of directors for the 
coming year. 

Officers elected for the coming year 
are as follows: Walter W. Head, presi- 
dent; Sidney W. Souers and John J. 
Moriarty, vice-presidents; Emil E. 
Brill, vice-president, group department; 
C. O. Shepherd, actuary; Allen May. 
general attorney. 
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| NEAL BASSETT, sae — 
} JOHNS R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. T A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. -_ 
W. Ev WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice-Pres. 4.G POTTER. 24 V.-Pres. W. W. POTTER, 2d Vice Pres. 

ALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY »N 
CAPITAL 
$ 9,397,690.00 Organized 1855 O 
NEAL BASSETT, Chairman of Board | 
HENRY M. GRATZ, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pree, H. R. M. SMITH, Vie Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. Je 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2dV.-Pres. 
THE GIRARD FIRE AND MARINE INSURANCE COMPANY \ 
$ 1,000,000.00 Organized 1853 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pree. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres, H. R. M. SMITH, Vice Pree. . 
W. E. WOLLAEGER, Vice Pres HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V.-Pres. W W. POTTER, 2d V. Pres. fer 
WALTER J. SCHMIDT, 2d V.-Pres, T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. om 
THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA | os 
$ 600,000.00 Organized 1854 re 
NEAL BASSETT, President . ve! 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres, H. R. M. SMITH, Vice-Pree. : 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres, its 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres, z 
Ve 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. * 
$ 1,000,000.00 Organized 1866 on 
NEAL BASSETT, President ap 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK. Vico-Pree. H. R. M. SMITH, Vice-Pres, 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V.-P: W. W. POTTER, 2d V. Pres. me 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres, on 
SUPERIOR FIRE INSURANCE COMPANY a 
$ 1,000,000.00 Organized 1871 rs 
NEAL BASSETT, Chairman of Board tio 
w.e. att Asaee. President JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Presa, HERBERT A. CLARK, Vice Pres, 
M. SMITH, Vice Pres HERMAN AMBOS, bay Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. ar’ 
* WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres, fir 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE : 
$ 1,000,000.00 Organized 1870 os 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice President the 
oom | R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pree, ; 
W. E. WOLLAEGER, Vice-Prer. HERMAN AMBOS, bay Pres. E.G. POTTER, 2d V.-Pres, W. W. POTTER, 2d V. Pres. col 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2d V.-Pres. alk 
THE CAPITAL FIRE INSURANCE COMPANY Th 
$ 300,000.00 Organized 1886 
S10 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President of 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. be 
$ 100,000.00 Organized 1905 pip 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HFRBERT A. CLARK, Vice Pres, H. R. M. SMITH, Vice Pres, 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres, en 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres, , OLIN BROOKS, 2d V.-Pres, tic 
MILWAUKEE MECHANICS’ INSURANCE COMPANY wi 
$ 2,000,000.00 Organized 1852 pe 
op 
NEAL, BASSETT, Chairman of Board th 
| J. SCOFIELD ROWE, Vice Chairman sa: 
| H. $3. LANDERS, President J. C. HEYER, Vice President WINANT VAN WINKLE, Vice President JOHN R. COONEY, Vice President Id. 
E. G. POTTER, 2d Vice Pres. E.R. HUNT, 3rd Vice Pres’t S. K. McCLURE, 3d Vice Pres, T. A. SMITH, Jr., 3rd Vice Pres. F. J. ROAN, 3rd Vice Pree, + 
| THE METROPOLITAN CASUALTY INSURANCE COMPANY on 
| $ 1,000,000.00 OF NEW YORK Organized 1874 Ni 
NEAL BASSETT, Chairman of Board ‘ sa eal —— 
J. C. HEYER, Vice President . , Vice-Presiden 
” HI G POTTER, oa View Pres. CAT A Um, vee ea ROAN, 3rd Vice Pres. E.R. HUNT, 3rd VicePres. 3$.K.McCLURE,3rdVice Pres, tri 
COMMERCIAL CASUALTY INSURANCE COMPANY ; ni 
$ 1,000,000.00 Capltnt ane . 
’ , ° 
CO) 
WESTERN DEPARTMENT eee} Fn iy ot T an 
844 Rush Street, Chicago, Illinois San Francisco, California po 
HERBERT A. CLARK, Vice President EASTERN DEPARTMENT W. W. & E. G. POTTER, 2nd Vice Presidents un 
| H. R. M. SMITH, Vice President FRED W. SULLIVAN, Secretary su 
| JAMES SMITH, Secretary 10 Park Place SOUTH-WES -ERN DEPARTMENT pr 
i s sc 
461-467 Bay St., Toronto, Canada BEN LEE BOYNTON. Res, Vice President fu 
MASSIE & RENWICK, Ltd., Managers A. C. MEEKER, Secretary 
; he 
= LOYAL TO PRINCIPLE-- TO LOYAL AGENTS, LOYAL co 
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Marine Agreement Made 
Operative as of Jan. 19 


Joint Committee on Interpreta- 
tion and Complaint Adopts 
Resolution Affecting 21 States 


Subscribers to the agreement for en- 
fercement of the nation-wide definition 
and interpretation of the insuring 
powers of marine and transportation 
insurers, adopted by the National Con- 
vention of Insurance Commissioners at 
its convention in Chicago last year, 
were informed this week that the agree- 
ment is now in force with regard to 
transactions in the states which have 
epproved the definition. This announce- 
ment was made by R. T. Marshal, ex- 
ecutive secretary, following the meet- 
Friday of 
interpreta- 


ing and organization last 
the joint committee on 
tion and complaint provided for in the 
articles of agreement submitted to the 
fire, marine and casualty companies. 

The executive secretary notified the 
commissioners of the various states and 
the subscribers to the agreement in ac- 
cordance with a resolution unanimously 
adopted by the committee at its meeting. 
The resolution said that the commis- 
sioners of twenty-one states named, and 
of the District of Columbia, all listed 
below, had approved the definition, and 
continued: 

Resolved, that the agreement for the 
enforcement of the nation-wide defini- 
tion and interpretation of the under- 
writing powers of marine and trans- 
portation insurers is hereby declared 
operative, effective and binding upon 
the subscribers in the States of Arkan- 
sas, California, Connecticut, Delaware, 
Idaho, Illinois, Indiana, Kentucky, 
Maine, Maryland, Massachusetts, Mich- 
izan, New Hampshire, New York, 
North Carolina, North Dakota, Rhode 


Island, Vermont, Washington, West 
Virginia and Wyoming, and the Dis- 
trict of Columbia, as and from the 


nineteenth day of January, 1934; and 
be it further 

Resolved, that outstanding policies in 
conflict with the nation-wide definition 
and interpretation of the insuring 
powers of marine and transportation 
underwriters shall be terminated as of 
such dates as have been or may be 
prescribed by the respective states 
unless an earlier date shall be pre- 
scribed by the committee and be it 
further 

Resolved, that the secretary be and 
he hereby is instructed to forward a 
copy of this resolution to the committee 
for the definition and interpretation of 
underwriting powers of the National 
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Urges Emphasis on Social 
Principles of Insurance 
T. J. V. Cullen Addresses Cleveland 


Board of Fire Underwriters on New 
Deal in Insurance 





In a talk before the Cleveland Board 
of Fire Underwriters on Jan. 24, 
Thomas J. V. Cullen, editor of The 
Spectator, said that if the New Deal 
means a more socially inclined nation, 
insurance to be an essential and integ- 
ral part of the new plan must empha- 
size its social features and demonstrate 
its ability to be assimilated into any 
progressive program. 

The insurance business, he said, has 
nothing to fear from an era in which 
the altruistic elements of an industry 
are under inspection because the in- 
surance business is inspired by higher 
moral principles than most other in- 
dustries as it only a means of 
prevention or indemnification of the 
misfortunes that beset mankind. 


seeks 


It has 
possibilities for public service in a more 
socially inclined state which would add 
immeasurably to its prestige and that 
of the men engaged in its activities, 
Mr. Cullen said. 

To the agents assembled, he advised 
each one to make his locality conscious 
of the fact that insurance is a recog- 
nized leader in the promotion of every 
constructive force and furthers with 
financial resources every enterprise de- 
signed to eliminate destruction and 
disaster. The position which insurance 
enjoys in the affairs of the nation, it 
should be the duty of each local body 
of agents to claim for itself and its 
own community, Mr. Cullen said. By 
identification of insurance producers 
everywhere with the broader vision of 
protection and prevention which insur- 
ance implies, the New Deal might well 
mean to insurance agents a roadway 
to realized and 
service. 


ambition honored 








Convention of Insurance Commissioners 
of the United States and to the officials 
charged with the supervision of insur- 
ance in the other states and District of 
Columbia and to the subscribers of the 
articles of agreement among fire, ma- 
rine and casualty insurers. 

As additional states adopt the defini- 
tion, subscribers to the agreement will 
be advised of the extension of the com- 

(Concluded on page 28) 


Cole Attacks Critics 
of National Assn. Code 


Tells New Jersey Underwriters 
That No Suggestion of a Sub- 
stitute Has Been Made 


That the need of the hour is coopera- 
tion was stressed by E. J. Cole, chair- 
man of the executive committee of the 
National Association of Insurance 
Agents in a discussion on “The Insur- 
ance Agents and Their NRA Code” at 
a meeting Monday of the Underwriters 
Association of Hudson County at Bay- 
onne, N. J. After sketching briefly the 
efforts of President Roosevelt to solve 
the economic troubles of the country 
through the NRA, Mr. Cole pointed out 
that the National Association of Insur- 
ance Agents had waged an active cam- 
paign for many years to relieve the 
business of insurance from the injustice 
of unfair competition and practices 
which threatened not only to undermine 
the American agency system, but also 
to weaken the confidence of the public 
in the institution itself. Continuing he 
said: 

“Rate cutting, rate differentials, the 
operation of production branch offices, 
non-policy writing agents, overhead 
writing and many other methods of 
unfair competition which chiseled into 
the legitimate territory of the local 
agent had become a racket. The in- 
dividual could do nothing alone and 
these practices soon became a burning 
issue for National Association action. 

“For more than two years, the Na- 
tional Association of Insurance Agents 
has, through its conference committee, 
endeavored to bring about relief from 
the complaints of these unfair practices 
which pour into National headquarters 
the land. 


from all over These confer- 


evces are always approached by all 
parties in the most friendly way and 
outside of expressions of sympathy, no 
progress for real relief has been forth- 
coming. 

“The conference committee, in 


submitted at 


pre- 
paring its report to be 
the recent convention at Chicago, was 
unable to report progress and referred 
to the text of the National Industrial 
tecovery Act as a possible means to 
(Concluded on page 28) 
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Louisville Board Plans 
For National Assn. Meet 


The Louisville Board of Fire 


eightieth 


U nder- 
which will reach its 
lestone on Feb. 15, has decided to 
lebration of its anniversary 


yriter 


postpone ce 
ntil some time in the week of Mar. 19, 
then stage its celebration in some 

rm of entertainment during the mid 
inter meeting of the National Associa- 
nn of Insurance Agents in Louisville. 

( D. Harris of 
general chairman of the con- 


Louisville, has been 
named 
vention committee of the local board to 
ooperate with the national association 
fficials in arrangements for the con- 
ention. William A. Reisert is vice- 
chairman 

In accordance 
idopted at the last 
board, President E. C. 
nounced appointment of the following 


with a_ resolution 
meeting of the 


Swope has an- 


committees to make arrangements for 
and handle the annual mid-year meet- 
ing of the National Association to be 


held in Louisville the week of Mar. 19: 


Entertainment Committee: Smith T. 
Bailey, chairman; W. Culver Vaughan, 
Henry B. Hewett, C. J. Pfeiffer, W. 
Irwin Renau, Lincoln Miller. 

Registration and Invitation Com- 
mittee: John S. Long, chairman: John 
M. Hennessy, Robt. L. Hawes, W. G. 
Munn, Clarence J. Hellman, J. E. 
Plamp, J. H. Dickey, F. W. Wither- 


spoon. 


Finance Committee: John A. Heit- 
meyer, chairman; A. L. Macpherson, 
C. D. Harris, L. F. Bosler, E. S. 


Tachau. 

Publicity Committee: Martin W. 
Boedeker, chairman; C. Seeley Burba, 
J. Loomis Dugan, Allen M. Reager, 
Chas. G. Tachau. 

Ladies’ Committee: Miss Caroline E. 
Lang, chairman; Mrs. J. A. Viglini, 
Mrs. Robt. W. Snyder, Mrs. Frankie S. 
Greer, Mrs. Donna Walker, Miss 
Blanche C. Huber. 


Reception Committee: H. V. Davis, 
chairman; Geo. A. Burkley, Frank C. 
Carpenter, Geo. A. Robinson, Jr., Thos. 
S. Dugan, Austin B. Kinnaird. Edw. J. 


Miller, A. Grant Slaugh 


G. Renau, T. 


ter, Alex. W. Tippett, Chas. T. True 
heart, Richard R. Williams. 
Information Committee: Carl A. 


Nuetzel, chairman; Emile Pragoff, 
Richard D. Langan, Sol Winer, H. V. 
Davis, Jr., John T. Hannan, Ed. H. 
Pfeiffer. C. W. Milliken. 

Automobile Committee: Robt. L. 
Badger, chairman; Chas. J. Cronan, 
Jr., E. A. Gnau, Bruce Hoblitzell, F. 
J. Hummel, Jr., Blakemore Wheeler, 
A. R. Stroud, Geo. M. Wolff, Wm. T. 
Sweeney, W. A. Perry, Geo. F. Dorn. 

Golf Committee: A. G. Chapman, 
chairman; R. H. Menefee, Chas. R. 
Trueheart. 


The Value of Stock 
Company Insurance 


The current issue of Northern Lights, 
published by the Northern Lights, Inc., 
at the office of the United States branch 
of the Northern Assurance Company, 
Ltd., and the London & Scottish As- 
surance Corporation, Ltd., is one of 
the most attractive of many insurance 
company journals which come to The 
Spectator. Its cover in red, black and 
gold is a handsome example of print- 
ing and the contents are well up to 
the high typographical standard. H. V. 
Carlier is the editor. One article espe- 
cially interested us. It is entitled “To 
Be or Not to Be—Assured, That Is the 
Question.” Discussing what causes as- 
sureds to abandon stock company in- 
surance, it says that property owners 
need protection, but some apparently 
believe the stock company insurance 
rates are too high and in the interest 
of economy are inclined to purchase 
cheaper insurance and trust blindly that 
it will prove sound when they need it. 
To these people, the writer says, the 


promise oi dividends from organiza- 
tions working on a mutual or reciproca 
plan and the elimination of profits t 
the insurance companies have a strong 
appeal, but, he adds, they fail to grasp 
the full significance of the fact that 


— 


privilege of sharing profits carries with 
it the obligation of sharing losses. 
Following a discussion as to how best 
can assureds be educated to the advan- 
tage of placing their insurance with 
steck companies the writer says that 
agents and companies are on the same 
side of the fence. He says: “Mutuals 
and reciprocals are not something for 
us to fear because right down at the 
bottom of our hearts we know that we 
have something better to sell and at 
That 
is why we urge local agents to equip 


a better bargain to the assured. 


themselves to render adequate service 
to assureds and earn their gratitude. 
Make clear to assureds your usefulness, 
your availability, the knowledge which 
you can put to their advantage. Be- 
lieve in the American agency system as 
constituting a necessary link between 
assured and company. Talk to your 
assureds; save them the doubts that 
they must suffer after a fire. It is no 
pleasure for any honest assured to have 
a fire, but the comfort of having in 
possession a _ stock company policy 
which has by the fire become practically 
a note payable, is a wonderful solace. 
Considering that every loss must neces- 
sarily affect dividends, it 
seems like a summary that 
reciprocal insurance is satisfactory to 
assureds only as long as it suffers little 
; when fires occur, then there is 
something for each assured to worry 
about. But when your assured has 
paid his premium on a properly writ- 
ten stock company policy and as long 
as he carries on in accordance with its 


reciprocal 
proper 


loss 
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erms set down in plain understandable 
language, he knows that his losses are 
indemnified and without 


his 


going to be 
any chipping in on part. The 
bulwark that insurance and its 
ents constitute, the definite charac- 
r of their service, must, if properly 
presented, appeal to intelligent assureds 


stock 


« 


something vastly different from the 
limited operations of reciprocal organ- 
ations. 


The Amended Institute 
Bailee Clause 

Marine underwriters who were some- 
what apprehensive as to the possible 
result of the amendment of the Institute 
Bailee Clause announced by the Insti- 
tute of London Underwriters which 
has been in effect since the first of the 
year will be interested in the statement 
of the Policy-Holder of Manchester, 
England, that it will have no such rev- 
olutionary effect as might be imagined. 
The real purpose of the amendment, the 
Folicy-Holder asserts, is embodied in 
the second paragraph which provides 
that underwriters shall not be liable 
for claims on goods shipped under a 
contract stipulating that the carrier or 
other bailee shall have the benefit of 
any insurance on such goods. It points 
out that the English Carriage of Goods 
by Sea Act, based on the Hague Rules, 
and the various Dominion and other 
acts similarly based, all provide the 
clauses in bills of lading exonerating 
the carrier from liability other than as 
provided in the act shall be null and 
void, so that “Benefit of Insurance” 
clauses are illegal under all legislation 
based on the Hague Rules. It says: 

“Therefore, the Bailee Clause is in- 
operative so far as goods carried under 
bills of lading subject to the Hague 
Rules are concerned, and all British 
bills of lading come within this category 
so that the Bailee Clause is inoperative 
as far as they are concerned. It must 
be remembered, that even 
when the Hague Rules apply to a bill 
of lading, the Bailee Clause may operate 
with regard to carriage overseas, or 
overland after carriage under the orig- 
inal bill of lading has ceased. Instances 
of this would be carriage after trans- 
shipment into a foreign vessel, or car- 
riage inland by vehicle, and in such 
cases the Bailee Clause would operate. 
Nevertheless the clause is in no way 
onerous upon the assured since it spe- 
cifically provides that he shall not be 
cut of pocket with regard to claims 
arising from perils insured against 


however, 
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even if the carrier be liable and fails to 
meet his liability.” 

What may be termed the only real 
the amendment is 
third 
graph which reads as follows: 

“Notwithstanding the warranties con- 
tained in this clause it is agreed that in 
the of loss of 01 
gcods by a peril or 
this 
carrier or bailee denies or fails to meet 
his liability, the underwriters shall ad- 
vance to the assured as a loan without 


alteration so far as 


concerned is found in its para- 


event damage to the 
insured 


the 


perils 


against by Policy for which 


interest a sum equal to the amount they 
would have been liable to pay under this 
policy but for the above warranties, the 
repayment thereof to be conditional up- 
cn and only to the extent of any re- 
covery which the assured may receive 
from the carrier or bailee.” 


Many Years 
Of Service 

Edward S. Terhune, who died at his 
home in Hackensack, N. J., last week, 
entered the fire insurance business over 
70 years ago. For a number of years 
he was secretary of the Kings County 
Fire Insurance Company until it was 
bought by the Atlas Assurance Com- 
pany, of London. He then entered the 
service of the Fire Patrol as secretary 
where he remained until 1920 when he 
was pensioned by that body. He was 
8&8 years old at the time of his death. 


A Dinner to 
R. T. Stewart 


About half a hundred office associates 
and friends tended a complimentary din- 
ner to R. T. Stewart, secretary in 
charge of the middle department of the 
North British & Mercantile Insurance 
Company Groups in celebration of his 
30th with the North 
British last week. Mr. Stewart joined 
the North British in 1914. In 1920 he 
was sent as special agent into the New 
York suburban field and a year later 
in the same capacity to Western New 
York. In 1926 he returned to the home 
office to serve as assistant general agent 
in the middle department. Two years 
later he became general agent and in 
January of last year was made sec- 
retary in charge of the entire middle 
department. United States Manager C. 
F. Shallcross was toastmaster at the 
dinner. General Agent George H. Dux- 
bury presented Mr. Stewart with a desk 


anniversary 


set. 


SMOKE 


By RALPH REED WOLFE 

| DID not have the pleasure of at- 
tending the exciting performance of 

Metropolitan 

which 


at the 
years 


“Salome” given 
Opera House 27 


aroused such fierce denunciation from 


ago 


| many quarters that the Strauss opera 


| a flop. 


was never performed there again until 
a week ago Saturday night. That per- 
formance I did see and was inclined to 
join with the consensus that as a shock- 
ing example of indecency—I think that 
was one of the mildest of the critical 
expressions of 27 years ago—It was 
Compared to performances at 
other theaters now attracting large au- 


| diences in New York City (I am not 


thinking of the burlesque houses), it 
vas mild as dishwater from that point 
of view. 


T the conclusion of the performance 
I ran into a deepthinker I had 
not seen for some time. He was en- 
thusiastic over the opera, as was I, but, 
after making a few slightly categorical 
comments on the music and the way 
in which the various singers interpreted 
the roles, he remarked how true it was 
that when it came to great art the Bible 
was the source from which the majority 
of real inspiration was derived. 


& 


“4 HO,” he said, “could have 

imagined that story of Salome’s 
infatuation for John Baptist? Not even 
the versatile Wilde nor yet, I think, 
Strauss. No, Wilde went to the New 
Testament and the story there 
told of the evil love of Salome for 
the imprisoned man of God wrote his 


from 


great play which Strauss later im- 
mortalized as an opera.” 
* 7 
ASKED my friend if he had ever 


read the story in the New Testament. 
He said of course he had, but I begged 
to doubt that fact though I would not 
have thought of questioning his knowl- 
edge of music or his appreciation of 
drama. Wilde got a few facts there, 
| of course, but aside from that the 
daughter of Herodius danced before 
Herod and that John Baptist’s head 
the his imagination sup- 
plied the rest. The Bible does not even 
give the name of the young lady and 
that she fell in love with the martyr 
there is not the slightest hint in Holy 
| Writ. 


was price 
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News of the Far West 


SAN FRANCISCO, Jan. 20—The Home 
of New York will occupy the first posi- 
tion on the list of fire companies for 
received on 


hire Insurance premiums 


San Francisco business during the yeat 


just past, according to a preliminary 
urvey. City premiums of $158,093.41 
during 1933 for the Home are compared 
with premiums of $151,120.12 in the 


preceding year. Fireman’s of Newark, 
with premiums of $213,125.50 for 1932 
reports $156,853.23 for last year. The 
Fireman’s Fund will probably place 
third on the list with 1933 premiums 
amounting to $127,471.37 as against 
$149,454.47 during 1932. The early re- 
turns indicate that local premiums will 


show a total “off” of about 10 per cent. 


Assistant manager B. F. Weaver of 
the Royal-Liverpool & London & Globe 
group of fire companies has been trans- 
ferred from the group’s southern de- 
partment at Atlanta, to the Pacific 
Coast headquarters at San Francisco 
to assist in handling the department 
following the recent retirement of F. H. 
Farr, assistant manager. 

The annual banquet of the Fire Un- 
derwriters Association of the Pacific 
is to be held Feb. 7 at the Fairmont 
Hotel in San Francisco, according to 


1 


the announcement issued by Charles L. 
Barsotti, Fire Association, and William 
L. Wallace, Pacific National Fire, the 
banquet committee. 

W. B. Brandt & Co., San Francisco 
general agency, have been appointed 
general agents of the Transcontinental 
Insurance Company, a member of the 
National of Hartford group. The com- 
rany was formerly represented by the 
California Agencies, Ine. 


A. W. Hughes, who established the 
San Francisco branch office of the 
Union Insurance Society of Canton in 
1926, has been appointed general man- 
ager of the company at its head offices. 
He will succeed Paul Lauder, general 
manager for more than fourteen years, 
whose retirement has been announced 
as of Feb. 24, 1934. 

Henry B. Ticker has been appointed 
te succeed George A. Crux, deceased, as 
special investigator of the Board of 
Fire Underwriters of the Pacific. 

Walter F. Fotheringham, assistant 
manager of the Aetna (fire) in San 
Francisco has been elected to fill the 
vacancy on the Arizona Advisory Com- 
mittee, created by the resignation of 
F. H. Farr from the Royal recently. 








Marine Agreement 
(Continued from page 25) 


mittee’s activities to include such addi- 
tional states. The membership of the 
Joint Committee on Interpretation and 
Complaint is comprised of the follow- 
ing: 

Representing the fire insurance 
group: B. M. Culver, president, Amer- 
ica Fore Companies; Paul L. Haid, 
president, Insurance Executives Asso- 
ciation; Harold M. Hess, manager, New 
York Fire Insurance Exchange; Paul 
B. Sommers, vice-president, American 
of Newark, and Harold Warner, United 
States manager, Royal - Liverpool 
groups. 

Representing the marine’ group: 
Douglas F. Cox of Appleton & Cox; 
Hendon Chubb of Chubb & Son; Fred- 
erick B. McBride, Fireman’s Fund; E. 
J. Perrin. Jr., vice-president, Automo- 
bile Insurance Co. and Henry H. Read, 
manager, Insurance Co. of North 
America, 

Representing the casualty group are 
James A. Beha, general manager and 
counsel of the National Bureau of Cas- 
ualty & Surety Underwriters, and 
Arthur F. Lafrentz, president, Ameri- 
can Surety Co. 


Aetna (Fire) Changes in 
New York State Field 

Subsequent to the election of Robert 
S. Garvie, former western New York 
state agent, to the office of assistant 
secretary of the Aetna Insurance com- 
pany and the World Fire and Marine 
Insurance company, Vice-President E. J. 
Sloan has announced the following 
changes in the New York State field 
force: 

Former agent Charles G. 
Bulkley has been transferred from Al- 
bany to Syracuse, where as state agent 
he will supervise the central New York 
field. Thomas M. Hill has been ap- 
pointed special agent in association with 
state agent H. B. Nugent at Albany. 
State agent S. W. Ross has moved his 
headquarters from Syracuse to Roches- 
ter to succeed Mr. Garvie in Western 
New York territory. 

State agent Bulkley 
Aetna in 1924, and after three years 
at the home office was appointed special 
agent for eastern New York State, be- 
ing associated with state agent Nugent. 


special 


came to the 


Ernest Palmer to Address 


Illinois Insurance Brokers 


Ernest Palmer, director of insurance, 
will be the principal speaker at the 
Junuary meeting of the Insurance 
Brokers’ Association of Illinois, Friday 
afternoon, in the Chicago Board audi- 
torium. The NRA code and the new 
national association of insurance brok- 
ers are on the agenda for discussion. 





Committee Chairmen Appointed 

CHICAGO, Jan. 22—Committees for 
the ensuing year just announced by the 
Chicago Board of Underwriters will be 
headed by the following chairmen: 
Charles Buresh, budget and finance; 
John C. Bagby, clearing house; Fred J. 
Sauter, fire department; Walter C. 
Gielow, membership; Laurence H. Dud- 
ley, public relations, and C. S. Pellet, 
sprinklered risk. The Board’s annual 
meeting will be held Thursday with 
L. E. Yager nominated to succeed him- 
self as president. 


Cole Attacks Critics 


(Continued from page 25) 
bring about a solution of these trouble- 
some problems. 

“It was not to be expected that any 
code, however carefully prepared, would 
meet with the approval of everyone. 
Criticisms and comments, mostly favor- 
able (some unfavorable), reflect indi- 
vidual opinion as to the wisdom and 
occasionally the right of the National 
Association of Insurance Agents to file 
a code. 

“On the last point, it might be in- 
teresting to observe that only within a 
few days a large business enterprise 
was told in no uncertain way that it 
was not immune from filing a code. 

“It has been said that the code 
method of business recovery was not 
the proper medium, but up to this mo- 
ment, not one constructive suggestion 
has been made by anyone which pro- 
vides a substitute for the present plan. 
If you should know of one, I think the 
President would be glad to hear about 
it. 

“And one more observation—not a 
single criticism of any one of the twen- 
ty-four sections of Article VII of the 
producers’ code has been made by any 
company official or local agent. It is 
all very well to criticize anything now 
in a general way, but in this situation 
any criticism which does not carry with 
it some constructive suggestion for a 
substitute is neither helpful nor worth- 
while.” 
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Mich. Authorization for 
Lloyds Deemed Unlikely 


No Existing Statute Making Possi- 
ble Admission of the British 
Underwriters 


LANSING, MICH., Jan. 22—Recent re- 
ports that Lloyds of London will prob- 
ably authorization in Michigan, 
following the procedure adopted in II- 
linois, have brought to light the fact 
that there is no existing statute mak- 
ing possible admission of the British 
underwriters. 

Department officials point out that 
the section of the insurance code pro- 
viding for authorization of Lloyds or- 
ganizations was repealed several years 
ago when extensive changes were made 
in the insurance laws. No substitute 
section has since been placed on the 
books and it is scarcely believed that 
sufficient sentiment could be mustered 
in behalf of Lloyds to obtain such en- 
actment in the near future. Another 
special legislative session is scheduled 
next month but it is considered most 
improbable that the governor would be 
moved to submit this matter to the leg- 
islature or that the lawmakers would 
take action if permitted to do so. 

The department would insist, it is 
pointed out, that no authorizing statute 
be enacted which did not fully protect 
the rights of carriers now doing busi- 
ness in the state. No broader powers 
could be given Lloyds than are now 
granted other carriers, it is emphasized, 
without creating a storm of adverse 
criticism. The present Michigan stat- 
utes are extremely rigid as regards 
classification of risks, fire and casualty 
companies being empowered to write no 
business not falling strictly within their 
As Lloyds have 
written all manner of risks in the past, 
including broad forms which 
both fire and casualty hazards, it would 
obviously be extremely difficult to frame 


seek 


respective categories. 


covered 


a satisfactory law for admission of 
such carriers. 

The latest report regarding Lloyds 
activities in the state that 
blanket bonds are being sold under the 
statutory provision for placing business 
which cannot be written in licensed 
companies. Lloyds are at least paying 
the state tax on this business, however, 
as a requisite of obtaining permit. 


reveals 
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Allan |. Wolff Addresses 
Chicago Agents Assn. 
24—All 


Chicago 


attendance 
Insurance 


CHICAGO, Jan. 
records of the 
Agents’ Association were broken Tues- 
day, the occasion being an address by 
Allan I. Wolff, president of the na- 
tional association, on the proposed 
agents code. Mr. Wolff predicted that 
the final code would be worked out in 
joint conference of all interests after 
suggestions had been made by the Gov- 
ernment. He said that the present sit- 
uation offers the insurance business an 
opportunity to get together “with the 
power of the Federal Government to 
enforce such regulations as you think 
should be necessary.” 

The association elected the following 
new directors: J. I. Loeb, Raymond 
Kirk, Lyman M. Drake and I. A. Gross- 
man. 


Additions to "Insurance 
Field" Editorial Staff 


The Insurance Field Company has 
announced the appointment of E. M. 
Ackerman of Chicago and Robert Cron 
of Des Moines as associate editors at 
the home office in Louisville. Mr. 
Ackerman was formerly connected with 
the Insurance Field as assistant editor 
in the Chicago office and as associate 
editor in New York City. Since 1929 
he has been in Chicago serving as sec- 
retary of the Insurance Federation of 
Illinois and recently as business man- 
ager of the Illinois Association of In- 
surance Agents. Mr. Cron has had 
charge of the insurance news section 


of the Des Moines Register and 
Tribune, serving there as. corre- 


spondent for several insurance papers. 


Sets Liability Coverages 
for Buses and Trucks 

CHICAGO, Jan. 22—Adequate liability 
insurance for buses and trucks in IIli- 
nois was assured by the Illinois Com- 
merce Commission in its general order 
No. 133, just issued. 

Under its terms buses must have lia- 
bility insurance against injury or death 
of its passengers of $25,000 for each 
person injured or killed and not less 
than $100,000 in respect to any one ac- 
cident. Trucks must have indemnity 
bond or insurance of not than 
$10,000 for injury or damage to prop- 
erty and not less than $50,000 in re- 


less 


PWA Officials Firm on 
Phila. Bridge Insurance 


Government Insists on Coverage 
of $15,000,000 as Security for 


Loan on Project 


PHILADELPHIA, Jan. 23.—The Public 


Works Administration is remaining 
firm in its stand that the Delaware 
River Bridge Commission take out a 


$15,000,000 full form all-risk use and 
occupancy policy on the Delaware River 
Bridge as a result of the loan and out- 
right grant, aggregating ten million 
dollars, recently given the commission 
for use in building a high speed line 
across the bridge. 

The bridge commission, after secur- 
ing the loan and grant, began seeking 
to get out of the insurance angle, its 
latest proposition being to suggest to 
Secretary Ickes that the city of Phila- 
delphia and the states of New Jersey 
and Pennsylvania would put up their 
own bonds as security for the loan. 

This the Government is refusing to 
accept and is holding fast to its de- 
cision, made several months earlier, 
that any loan given any project which 
is a money-making venture and not 
solely a city or state proposition, must 
carry insurance as long as the Govern- 
ment money remains unpaid. 

In replying to a query from this re- 
porter, it was said that the commis- 
sion was endeavoring to get out of tak- 
ing the insurance because of the high 
premium involved. 

The rate is said to have been set at 
$40,000 for the fifteen million dollar 
policy. 

It is said that the policy, when the 
insurance is given out, will go to 
Thomas B. Smith & Company, which 
is headed by David Smith, son of for- 
mer Mayor Smith, of Philadelphia, who 
is a member of the commission. Mayor 
Smith, however, from the 
agency several years ago. The insur- 
ance, it is said, offered at 
petitive bidding several months ago and 
the Smith agency was selected to re- 
ceive the insurance if—and when—it 
is taken out. 


resigned 


was com- 








spect to any accident resulting in injury 
or death to any one or more persons— 
taxicabs must provide $10,000 indemni- 
ty for each motor vehicle operated. 
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Career of F. & C.'s 
New Vice President 


Martin J. O’Brien, superintendent of 
for the Fidelity and Casualty 
New York, who has just 


agench 


Company ol 


been elected vice-president of that com- 


pany, is an able insurance 


who gets around a lot, likes people, and 
liked by people. 
Philadelphia 
birth, 


tends d 


was the city of his 
rearing and education. He at 
Drexel College, specializing in 
and upon 
Fidelity and Casualty Company exactly 


engineering, joining the 
twenty years ago was assigned to the 
Mil- 
was 


engineering department of the 
office. A year 
Detroit 


entered the sales end of the organiza- 


waukee later he 


transferred to and eventually 
tion in the Michigan and Indiana ter 
ritories. In 1916, he was transferred 
te the Pittsburgh office, covering West 
Virginia and Pennsylvania territory 
and after two years succeeded to the 
assistant resident managership of the 
office. In 1920, he was moved back to 
Detroit resident manager 
in charge of Michigan and Northern 
Indiana territory and three years later 


as assistant 


executive 














Martin J. O’Brien 


he came to New York as associate man- 
ager of the Metropolitan office. In 
1929, he was advanced to the resident 
managership of the Philadelphia branch 


office, succeeding the late 
Pool. 

With such a broad experience in th« 
key offices of the company, and witl 
a successful record in each undertak 
ing, Mr. O’Brien was a natural sele 
tion for the post of superintendent of 


Sidney H. 


agencies of the company when Allen J. 


Ferres retired from that position. His 
election to the company’s official staff 
is in keeping with the responsibilities 
of that important job. 

Mr. O’Brien is very active in many 
insurance organizations, particularly in 
the Acquisition Cost Conference for 
fidelity and surety as well as casualty. 
He is married, has two daughters and 
resides at Kew Gardens, Long Island. 


Building Gains Ignore 
Seasonal Tendencies 


The consecutive monthly gains in 
construction contracts recorded since 
July, 1933, were continued into Decem- 
ber, quite ignoring the seasonal tend- 
encies customary during the period. The 
contract total reported in December by 
F. W. Dodge Corporation covering the 
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37 Eastern States amounted to $207,- 
209,500; this was an increase of ap- 
proximately 28 per cent over the No- 
mber total which itself registered a 
in of almost 12 per cent over October. 
fact the total for the final month of 


_ % 


1933 was larger than that recorded for 
any other month since October, 1931, 

id was more than 21% times as large 
as the contract volume recorded for 
December, 1932. 


Of the December contract total $155,- 
862,800 was for publicly-financed con- 
ruction while the remaining total of 
11,346,700 was for privately-financed 
undertakings. Publicly-financed 

ruction contracts during 
were almost nine times as large as the 
ital for this class of work shown dur- 
ng April when such construction con- 
acts were at their lowest point. 
rivately-financed contracts let during 
December were higher than for any 
ionth since April, 1932, with but four 
xceptions during the summer of 1933. 
Commenting on this situation the Dodge 
organization observes: 

“This condition affords encourage- 
ment for the nearby future since 
usually it is private building activity 
that provides a basis for a sustained 
recovery in construction and business 
generally.” 


% 


con- 
December 
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Wade Fetzer Retires From 
Half of Two-Man Job 


Wade Fetzer has cut in half one of 
the most unusual jobs which any man 
in the casualty insurance business ever 
undertook to perform. Mr. Fetzer was 
head of W. A. Alexander & Co., of Chi- 
cago, leading agency of the Fidelity & 
Casualty Company of New York when 
the latter company was purchased by 
the expanding America Fore Group. 
Mr. Fetzer was not only president of 
the agency but was one of the largest 
personal producers in the country. He 
was also active in agency affairs hav- 
ing been one of the founders of the Na- 
tional Association of Casualty and 
Surety Agents. He was, in fact, the 
first president of that association. 
(1913). The America Fore executives 
wanted a man to head their recently 
acquired casualty unit who had the 
confidence and regard of its old agents 
and one who could do a thorough or- 
ganization job. They prevailed upon 
Mr. Fetzer to take the presidency of 

Fidelity & Casualty without 

linquishing his presidency of W. A. 
Alexander & Co. The job eventually 

oved to much for his health, though 

for his skill, and Mr. Fetzer was 
elected to the post of vice-chairman of 


The Spectator, January 25, 1934 


the company, with Paul L. Haid, then 
president of the fire companies of the 
America Fore Group, assuming the 
Though 


more 


presidency. relieved of some 
of the duties, Mr. 
Fetzer’s new post required his regular 
attendance at board 
has been forced to divide much of his 
time between Chicago and New York. 
Mr. Fetzer’s close friends were not sur- 
prised Chairman Sturm an- 
nounced at the company’s recent meet- 


exacting 
meetings and he 
when 


ing that Mr. Fetzer would retire from 


the vice-chairmanship of the company 





Wade Fetzer 


in order to devote his full time to the 
affairs of W. A. Alexander & Co. Mr. 
Fetzer remains as a director of both 
the Fidelity & Casualty Company and 


the Fidelity-Phenix Fire and will con- | 


tinue to lend his important counsel to 
the administrators of the company to 
which he has contributed so much. 





These Local-Agency- 
Minded Companies 
originated the slogan, 
“Consult your Agent 
or Broker as you 
would your Doctor or 
Lawyer.” 


United States 
Fidelity & Guaranty Co. 
with which is affiliated 
Fidelity and 
Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 











The THIRD PARTY 


By Dick JOHNSTON 


T seems to me that the present con- 
| troversy over the code of the Na- 
tional Association of Insurance Agents 
on file at Washington is more trifling 
than The form of the con- 
summed up neatly in a 
significant observation made this week 
by E. J. Cole, chairman of the Na- 
tional Association’s executive commit- 
that “not a 
criticism of any one of the twenty-four 
sections of Article VII of the producers’ 
code has been made by any company 
cfficial or local agent. It is all very 
well to criticize anything now in a gen- 
eral way, but in this situation any 
criticism which does not carry with it 
some constructive suggestion for a sub- 
stitute is neither helpful nor 
while.” ~ « 


sincere. 
troversy is 


tee, who said single 


worth- 


HE main objection to the code seems 

to be founded on fear of the ancient 
bogey of the insurance business, “gov- 
ernmental interference.” Yet the in- 
surance business has thus far proven it- 
self capable of staving off this bogey. 
I venture to say that any business so 
tremendously important to the welfare 
of a country as is the business of in- 
surance will not be troubled greatly by 
governmental interference so long as 
it continues to serve the welfare of the 
cecuntry so efficiently and capably as 
insurance has done. It has been in- 
ferred that the code is an open invita- 
tion to governmental interference, 
which is giving undue prominence to 
the National Association’s action as an 
individual effort. Failure to take vol- 
untarily the steps suggested by the gov- 
ernment in attempting to correct prac- 
admitted to be harmful to the 
business would be much more con- 
spicuous. 


tices 


* o* 


DO not contend that there is not a 

better way than an NRA code to 
solve the problems of the local agent, 
although I doubt if there is under the 
present circumstances. It cannot be 
denied, however, that the mood of the 
people of the United States today de- 
mands swift, organized action—action 
in which determination and willingness 
to throw off damaging influences of the 
past are of more immediate importance 
than the ultimate success of such ac- 
tion. The people who are the policy- 
holders of the insurance business are 
in sympathy with the NRA and they 
will approve the action of 
in falling in line with the NRA. 


insurance 
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Insurance Federation of Ill. 
Loses Secretary and Treasurer 
Cuicaco, Jan. 22 
EF}. M. Ackerman as secretary and M. P. 
Fisher as treasurer, was announced fol- 
lowing the meeting of the executive 
committee of the Insurance Federation 
of Illinois. Mr. 
sociate editor of The Insurance Field 


Ackerman becomes as- 


and Mr. Fisher soon will become assist- 
ant manager in the Baltimore branch 
of the United States 
Guaranty. 


Fidelity and 


~ Resignation of 


George Ahrold, auditor of the United 
States Fidelity and Guaranty was 
elected treasurer. A nominating com- 
mittee composed of W. W. Steiner, 
chairman; Isaac Miller Hamilton, Louis 
J. Kempf, F. P. Lavin and Hamilton 
Loeb was named and it was decided to 
hold the annual meeting at Springfield 
during the mid-year meeting of the 
Illinois agents association, probably in 
April. The committee decided to leave 
open for the time being the selection of 
a new secretary. 


United Pacific Casualty 
Registered In Canada 

The United Pacific Casualty Com- 
pany of Los Angeles, Cal., has been 
registered to transact in British Colum- 
bia the business of automobile insur- 
ance, excluding insurance against loss 
of or damage to an automobile by fire 
or theft. 

H. R. Fullerton of Vancouver, B. C., 
has been appointed the company’s chief 
agent. 








Mutual Casualty Insurance Companies Licensed 
and Projected During 1933 
(Continued from page 11) 

Mutual 


Metropolitan Guaranty Reserve 


Dallas, Tex.; Sept. 8. 


Mutual Reserve Insurance Co., Fort Collins, Colo. 


Nerthern Mutual Bonding Insurance 
lowa; organized in November. 
Physicians Health & Accident Insurance 


La.; mutual plan. 
Physicians Mutual 
ville, Tenn. 
Seaboard Mutual Casualty Co., 
paid in in cash $100,000. 


Protective Union 


Service Mutual Insurance Co. of Texas, Waco, Texas. 





Philadelphia, Pa.; surplus 


Insurance Co., 


Sportsman Mutual Assurance Co., Washington, D. C. 
Transportation Mutual, Kansas City, Mo.; licensed March 1. 


Assessment Accident and Health Associations Licensed 
and Projected During 1933 


Hospitalization Corporation, Lincoln, Neb. 


Metropolitan Accident & Health Insurance Co., 
Co., Des Moines, Neb. 


Omaha, 


Mountrail County Sickness & Accident Benevolent Society, 


Co., Alexandria, 


Stanley, N. D.; to write accident and health business on 


the assessment plan. 


America, Nash- 


Nebraska Disability Association, Hastings, Neb. 


Pyramid Accident Co., Omaha, Neb. 


Southern Mutual Health Association, Cookeville, Tenn. 
Virginia Health & Accident Association, 
to write assessment accident and health. 


Richmond, Va.; 








Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Consultants 
Valuations 


NEW YORK 


Audits Calculations 
Examinations 


8 WEST 40TH STREET 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


500—Sth Ave.—at 42nd Street 


NEW YORK 





WOODWARD, FONDILLER, 
RYAN & SHARP 
Consulting Actuaries 


90 John St. New York 





DONALD F. CAMPBELL 


Consulting Actuary 


160 No. LA SALLE ST. 
Telephone State 1213 
CHICAGO 




















| 





ACTUARIES 














JAMES H. WASHBURN, F.A.1.A. 
Consulting Actuary 
LIFE INSURANCE—Ordinary, Intermedi- 
ate, Group, Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
2004 WEST END AVE. 
NASHVILLE, TENN. 








J. Charles Seitz, F. A. I. A. 


Consulting Actuary 


Legal Reserve, Fraternal and Assessment 
Business—Pensions 


228 North La Salle Street, Chicago, Ill. 
Phone Franklin 6559 











Haight, Davis & Haight, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Kansas City 


Omaha 




















GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


150 NASSAU ST. NEW YORK 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street 
CHICAGO 








FRANK M. SPEAKMAN 


Censulting Actuary 


Associates 
Fred E. Swartz, C. P. A. 
E. P. Higgins 


THE BOURSE PHILADELPHIA 








ALEXANDER C. GOOD 


Censulting Actuary 


615 Central Trust Bldg., 
JEFFERSON CITY, MO. 


and 806 Security Bidg., Kansas City, Me. 
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Insurance Developments In 
New York State Legislature 


Garnjost and O'Brien Head Commit- 
tees Again; Several Bills Introduced 


ALBANY, Jan. 23—Following is the 
nembership of the Senate insurance 
committee for the present legislative 
ession: 

Senators D. T. O’Brien, chairman; 
Thomas F. Burchill, M. H. Evans, John 
[. McCall, all of Manhattan; S. J. 
Wojtkowiak, Erie; H. L. O’Brien, 
Kings; N. W. Cheney, Erie; F. J. Sia- 
er, Monroe, and George Blumberg, 
Kings. 

The House committee on insurance 
comprises the following members: 

Alexander H. Garnjost, Westchester, 
chairman, and Horace M. Stone, Onon- 
daga; Harry F. Dunkel, Fulton; How- 
ard W. Dickey, Erie; H. F. Potter, 
Suffolk; Daniel J. O’Mara, Monroe; 
Magnus Lipton, Bronx; W. I. Lewis, 
Richmond; Edward S. Moran, Jr., 
George W. Stewart and Samuel Insel- 
buch, Kings; John F. Killgrew, Man- 
hattan; J. Edward Conway, Ulster. 

Indications point to considerable in- 
surance legislation during the present 
session. Bills already offered include 
the following: 

Assemblyman R. S. Taylor, amend- 
ing subdivision I, sect. 63-d, public 
service law, so as to require the deposit 
and filing of a $50,000 bond or insur- 
ance policy by omnibus corporations, as 
security for payment of judgments re- 
covered for death or injury to persons 
or property. 

Assemblyman Millard E. Theodore, 
adding new subdivision 20, sect. 138, 
civil practice act, giving preference to 
personal injury actions where plaintiff 
presents proof that he has not sufficient 
means to support himself or dependents, 
and is physically unable to earn rea- 
sonable wages. 

Assemblyman George W. Stewart, 
amending sect. 205, general municipal 
law, to provide for payment of medical 
expenses to injured volunteer firemen 
or their representatives, in case of 
death, and also to firemen temporarily 
incapacitated or disabled as a result 
of certain injuries. 





American Surety Promotion 


The American Surety Company of 
New York and the New York Casualty 
Company announce that Albert H. Rus- 
sell, assistant manager of the court and 
probate department, has been elected 
manager of that department. 
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President's Birthday Fund 
Solicited in Chicago 

Chicago insurance interests now are 
staging a simple solicitation for funds 
as their share in the Warm Springs 
Foundation testimonial to President 
Roosevelt. Letters were sent out early 
this week by George D. Webb, general 
chairman of the committee and it is 
hoped that the response will be gen- 
erous. The committee has suggested 
that each office give at least $15. 


John J. Jasper's 
New Connection 

John J. Jasper, who resigned as man- 
aging editor and director of The Insur- 
ance Field as of Dec. 3, has been ap- 
pointed advertising manager of the 
Brown-Forman Distillery of Louisville. 
Since retiring from his official position 
with The Insurance Field, Mr. Jasper 
has carried on his usual activities with 
the editorial department, pending re- 
arrangement of the staff. 





mind. 














American Surety 
Company 


of New York 


ORGANIZED 1884 


New York Casualty 
Company 


ORGANIZED 1890 


Prompt and helpful service in all its 
phases, to agents and their clients, made 
possible by long experience, good man- 
agement, sound underwriting policy 
and sound financial standing, makes 
for satisfaction and complete peace of 


Fidelity and Surety Bonds 
Casualty Insurance 


Branch Offices in Principal Cities for 
Convenience of Agents 
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WE DO OUR PART 


\MERICAN EQUITABLE ASSURANCE 
CoMPANY oF New YorK 
$1 000. Organized 1918 


Grose & Repustic INSURANCE COMPANY 
OF AMERICA 


Importers & ExporTers INSURANCE 
CoMPANY OF New YorK 


Capital, $1,000,0¢ 


KNICKERBOCKER INSURANCE COMPANY 
or New York 
000.00 Orgat 


MERCHANTS AND MANUFACTURERS FIRE 
NSURANCE COMPANY 
T (Cc) 


New York Fire INsuraAnc! 
COMPANY 


( 


Optimistic? 


Are you optimistic about prospects for 1934? 
There is ample reason for a producer to feel that way. 


Insurance remains insurance, paying honest losses 
regularly through conflagrations, depressions and 
panics. It thus shows a stability that through recent 
trying years is the envy of those in other lines of 


business. 


If insurance buyers have recently become more 
critical and careful—so much the better. Stock insur- 
ance is organized with the knowledge that it will have 
to face difficult periods, and good management brings 
it through. It is real protection and security at the 
necessary price. How important that is, with present 
hopes for improvement in business! 


But as the public is more insurance conscious, the 
burden of answering inquiries is upon the producer. 
His advice must be sound, so much depends upon his 


counsel. 


Much depends also upon his willingness to pitch 
in and fight for business. Upon his industry in becom- 
ing acquainted with the problems and needs of his 
assured and prospects. Upon his persistence in sell- 
ing essential protection. 


If he measures up to these tests he is optimistic 
for 1934. 





CoRROON & REYNOLDS 


Incorporated 


INSURANCE UNDERWRITERS 
Manager 


92 William Street New York, N. Y. 








The Spectator, January 25, 1934 





